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By 
Chris Sinsabaugh 


AG LITTLE GUY. And 
I say it with respectful sin- 
cerity. His first name was Waldo 
and they called him Eddie—Eddie 
Edenburn. He broke into the 
automobile industry in Indianap- 
olis when this business of ours 
was developing in the Hoosier 
metropolis such men as Carl 
Fisher, A. C. Newby, W. S. Gil- 
breath, Pete Willis, Tom Hay and 
others we have heard from since. 


Eddie was a bundle of energy 


at all times; just couldn’t help 
digging into things that needed 
promoting. Why, even in the 
early years when motoring his- 
tory was being made he helped 
Carl Fisher promote the famous 


Indianapolis to the Pacific Coast 
good will tour which eventually 
resulted in the creation of the 


Lincoln Highway. 


*~ * * 


FOR YEARS Eddie was the 
AAA Contest Board representa- 
tive in direct control of the In- 
dianapolis 500-mile race, and, be- 
lieve me, he ran it! He knew rac- 
ing rules and records—he was 


Old Man Encyclopedia on these | 
points. I know of no one better | 


posted. Here in Detroit, start- 
ing as automobile editor of the 
News, he was a driving power in 
everything pertaining to motoring 
and motor boating. 

He chairmaned the committee 
that ran the Harmsworth Trophy 
and the Gold Cup motor boat 
regatta here in Detroit and when 
no one else could dig up the 
necessary financial support Eddie 


did it. He knew every leading | 


executive in the automobile indus- 
try and enjoyed their confidence 
and respect. He made the Detroit 
Automobile Dealers Assn. just 
about the livest organization of 
its kind in the country, and for 
good measure he created the 
Michigan Automotive Trade Assn., 
a state body. 

At Lansing, Michigan’s state 
capital, Eddie was the lobbyist 
whose counsel on automobile leg- 
islation was welcomed by the law- 
makers. He was a jack of all 


trades, automotively speaking, | 


and master of all. Not a local 
celebrity—-he was national, yea, 
even international—a great little 
guy. 
* * * 

AND AT THE END of the road 
comes the checkered flag: 
EDENBURN Sept. 21, 1934, Waldo D., 
husband of Irene Edenburn, son of John 
S. and Martha Edenburn Funeral serv 
ice from chapel of the Wm. R. Hamilton 
(o,, 3975 Cass ave., corner Alexandrine, 
Sunday afternoon at 4 o'clock Interment 
ut Indianapolis, Ind 


* * aK 


DROPPING AROUND to one 
of the neighborhood sales-service 
stations in the shadow of the New 
Center building, I listened in 
while an attendant put the bee 
on a prospect. It was done so 
subtly and so well illustrates the 
new method of salesmanship 

(Continued on Page 15, Col. 1) 
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Industry’s Buying Sh 


ows Confidenc 


Makers Neutral on Code 


-® 


Hits Hi g h|Eddie Edenburn |Dealers Seek 


Gear On ’35)| Dies in Detroit; 
Programs 





Equipment Purchases Re- 


flect Trend To New 
Machines 


Detroit, Sept. 21.—-Purchases of 
new equipment by automobile 
manufacturers for production of 
new models indicate that the 
motor car industry is betting that 
1935 will be another recovery 


year. 


They likewise show that car 


makers are turning to modern 
machinery to lower production 
costs. Several important com- 
panies are minutely scrutinizing 
operations in their plants to see 


whether the expense of fabricat- 
ing and machining parts is too 
high. Wherever weak spots are 
found, action is being taken to 


strengthen them through instal- 
lation of cost-reducing machinery. 

The trend is definitely toward 
highly automatic equipment of a 
high production nature. Orders 
placed for stamping presses fore- 
cast the manufacture of one- 
piece, deep-drawn fenders on a 
more extensive basis than ever 
before. 

Fisher Body Corp. has been 
foremost among the companies 
making large expenditures for 
new presses, having spent $1,500,- 
000 for this purpose at its Clev- 
eland, Detroit and Pontiac plants. 
Briggs Mfg. Co. has been a sub- 
stantial buyer of press equip- 
ment, some for work on Ford 
stampings and others for instal- 
lation at its renovated Ham- 
tramck plant. 

Packard Motor Co., getting 

(Continued on Page 2, Col. 1) 


Base at Detroit 
Is Contested 


Detroit, Sept. 21.—Action of the 
National Automobile Chamber of 


Commerce in requesting the Iron 
& Steel Institute to establish 


Detroit as a basing point for 


steel prices under the iron and 
steel code is believed to have 
brought to a head a question 
which has been debated pro and 
con by the steel industry for 
many months. 


It is looked upon by steel peo- 


ple as an attempt to put pressure 
on the Steel Institute to give an 
affirmative decision to the peti- 
tion of the Rotary Electric Steel 
Co., Detroit, to establish base 
prices at Detroit on merchant 
steel bars, cold-drawn steel bars 
and cold-rolled strip steel. This 
petition has been before the In- 
stitute for several weeks. 


If the Institute votes to grant 


the request of the Rotary com- 
pany, Detroit would be estab- 
lished as a basing point for quot- 


(Continued on Page 18, Col. 1) 


Ill Only Week 


Detroit, Sept. 21—W. D. (Ed- 
die) Edenburn, manager of the 
Michigan Automotive Trades 


the best known 
headliners 


the automotive 
capital, died at 


Mary’s hospital. 
Edenburn was 





ing early this 
week while on 
duty at the De- 


Eddie Edenburn 


Automobile 
headquarters. He was taken first 
to his home but later was trans- 
ferred to the hosnital as his con- 


dition became more acute. 


Power Sales 


New York, Sept. 21. 
lations for independently operated 
buses outside of New York City, 
holding more 
sengers, were announced Saturday 
Service Commis- 
The regulations were made 
as a result of the recent crash at 
Ossining in which 19 people were 


seven pas- 


terms of the 
rules buses 










months and 


of the wind- 
shield. Each bus must be equipped 
independent 
Buses holding 21 passen- 


brakes on all four wheels by Jan. 
power brakes, 
Commission said, 
vacuum “booster” brakes are 





The Top Ten 


Passenger Cars 





First Ten in Registrations 
as Reported in ADN Today 








1—384,913 Ford 188,448— 
2—363,310 Chev. 316,836— 
38—214,003 Ply. 
4— 63,327 Ddge. 
53,342 Pont. 
6— 47,668 Olds. 
J— 41,520 Buick 
8— 29,632 Stude. 
9— 28,665 Terra. 
10— 17,670 Chrys. 
Total All Makes 


See Complete Cumulative 
Figures including Aug. to | 
date pages 16-17 this issue. 


Right to Fine 


Code Violators 


Washington, Sept. 21—The Na- 
tional Control Committee of the 
Motor Vehicle Retailing Trade 
has submitted for NRA approval 
a proposed modification of the 





industry’s approved code. 


The modification, it is an- 
nounced here, consists of a new 
section on “liquidated damages” 
which would permit industry 
members to enter into an agree- 
ment whereby those found guilty 
of code violations would be re- 
quired to pay various amounts to 
the code authority treasurer. 
Amounts collected would be dis- 
tributed to employes directly af- 
fected. Code administration ex- 
penses would be defrayed in the 
case of labor provision violations 
with funds received for violations 


(Continued on Péiye 3, Col. 5) 


Daiied 
For Empire State Buses 


By A. W. Donohoe 

| meant, and in the case of the 
former an air gauge must be on 
the dashboard in full view of the 


driver. 


Automotive Daily News has no 
specific knowledge of any action 
on the part of other states re- 


lating to bus brakes. 


The regular set of brakes must 
be able to stop a bus going at 
20 miles an hour in 22.2 feet. If 
the bus is a small one with brakes 
on two wheels only, it must stop 
within 43.3 feet. The emergency 


(Continued on Page 2, Col, 4) 


New York Show 


Drawing Date 


Set for Oct. 3 


New York, Sept. 21.—Definite 
dates for the New York automo- 
bile show of 1935 have been set 
by the Automobile Merchants 
Assn. of New York, under whose 
auspices the show will be held. 

The same period as in former 
years will see the big exposition 
at Grand Cential Palace—Jan. 
5-12. There will be no hotel or 
private exhibits, everything being 


in the Palace. 

The drawing for passenger car- 
truck space at the show will take 
place at 10:00 a.m. Wednesday, 
Oct. 3, at show headquarters, 
Marlin-Rockwell bldg., New York. 

Under the rules of the show 
committee the drawing will take 
place in the following manner: 


ep (a) Passenger car dealer mem- 
1} bers of the Automobile Merchants 


Assn. of New York, Inc. 
(b) Passenger car dealer mem- 
bers of the Automobile Merchants 


(Continued on Page 14, Col. 4) 
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Position At 
PAA Meet 


Says Interference By Fac- 
tories Might Lead To 


Lawsuits 





Philadelphia, Sept 21.— 
Addressing a gathering of 
900 dealer members of the 
Pennsylvania Automotive 
Assn. here this week, Alfred 


Reeves, vice-president and 
general manager of the National 
Automobile Chamber of Com- 
merce, presented the manufact- 
urers side of the dealer code and 
its problems of enforcement. 

The meeting which was said to 
be the largest in the history of 








the PAA heard from numerous 
code authcrities on questions 
vitally interesting to the dealers 
of the state. Before adjournment 
George A. Roth, of the Roth 
Buick Co. of Philadelphia, was 
elected pre-ident of the agssocia- 
tion for the ensuing year. C. S. 
Klugh, was renamed as general 
manager of the association. 

In discussing the car makers 
side of the dealer code, Reeves 
said: 

“As far as I have been able to 
observe, along with statements 
from dealers and manufacturers, 
it is believed that for the short 
time since its adoption the Code 
has been operating very well. 

“Headed by Fred W. A. Vesper, 
an eminently fair and thoroughly 
competent judge of motor car 

(Cotinued on Page 11, Col. 4) 


Chrysler Reduces 
Funded Debt Of 


Dodge Brothers 


Detroit, Sept. 21.-Walter P. 
Chrysler, chairman of the board 
of the Chrysler Corp. announced 
today that on Nov. 1, 1934, the 
corporation will call for redemp- 
tion $10,000,000 of six per cent 
gold debentures of Dodge Broth- 
ers, Inc. 

This issue of bonds assumed 
by the corporation when it 
bought the Dodge properties in 
1928 does not come due until May 
1, 1940. In view of the corpora- 
tion’s strong cash position, how- 
ever, it has been decided to make 
this substantial reduction in its 
funded debt and thus reduce its 
fixed charges and improve its 
earnings by a net amount of ap- 
proximately $500,000 a year. 

As a result of this action, the 
corporation's funded debt will be 
reduced to $30,026,500 which is 
little more than half the debt 
assumed by the corporation in 
connection with the Dodge pur- 
chase. 

In the announcement Chrysler 
stated: 

“When Chrysler Corp. took over 
the Dodge properties in July, 
1928, it assumed a total debt on 


account of this purchase of $59,- 


455,000. Of this total, $56,705,000 
(Continued on Page 19, Col. 5) 
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Industry Shifting Into High Fo 


Makers Find New Machines 
Cheaper than Rebuilding 


(Continued from Page 1) 


ready for the manufacture of a; 
new lighter car, has already ex- | 
pended several hundred thousand | 
dollars for new equipment for the | 
‘ machining of motor parts and| 
probably will make further pur- 
chases. 
Orders placed by the Ford Mo-| 
tor Co. have been very large, | 
especially if equipment in connec- 
tion with its steel plant expansion 
is included. Electrical manufac- 
turers alone are reported to have | 
received Ford orders totaling 
$4,000,000 to $5,000,000. In addi-| 
tion, the Ford company has been | 
buying considerable machinery 
for production work on its 1935} 
V-eight car. Its expenditures, in 
the aggregate, will be the great-| 
est by far since it first started | 
in the early part of 1932 to tool 
up for the V-eight car. 
Pontiac Motor Co. has bought | 
considerable machinery in antici- 
pation of its 1935 production pro- 


gram and will be in the best 
position in years to make its 
passenger cars with the maxi-| 





mum of excellence and, at the| 
same time, at an economical cost. | 


Other companies are contem-| 
plating the installation of new) 
machine tools to plug weak spots | 
in their production iines. One| 
prospective buying program is| 
likely to be for a new six-cylinder | 
passenger engine being developed 
by an independent car company. ¥ 

The fact that automobile com- 
panies are beginning to loosen 
their purse strings is taken as a 


my 


é 


sign that the outlook for 1935 
is not so bad, despite all the 
serious problems confronting the 
industry. Outlay of capital for 
new equipment was cut to the 
barest minimum by most com- 
panies during the last few years. 
This was due not only to the de- 
sire to conserve resources, but 
also to the thousands of idle ma- 
chine tools in automotive plants, 
many of which could be profitably 
rehabilitated. 

Car manufacturers now have 
reached the point where new 
equipment is being given the 
preference over the recondition- 
ing of old equipment. This means 
that with the return of larger 
volume of business, new machin- 
ery can more readily be bought. 


Another factor influencing au- 
tomobile companies to buy new 
equipment is the necessity for 
reducing costs of every manu- 
facturing operation to the lowest 
possible level. Rising expenses 
under NRA for labor and ma- 
terials have cut into the profits 
per unit built, the margin having 


been less in 1934 than in 1933. | 
The industry is convinced that 


the public will not buy if retail 
prices are boosted much 
the current levels. The main 
recourse then, in the search for 
ways and means of maintaining 
profits, is to increase manufac- 
turing efficiency. An obvious 
and satisfactory method of doing 
this is to install high production 
machinery. 


6 of Nation’s Markets 


Have August Business Gain 





Detroit, Sept., 21. Although 
business lost ground nationally 
during August, 76 of the 147) 
major markets of the country | 
showed improvement and only 56 | 
registered declines, according to 
the August survey of these lead- 
ing markets by the research de- 


The brightest spots on the busi- | 


ness map (markets which were 
closest to normal at the end of 
August) are listed as_ follow: 
Austin, Tex.; Bangor, Me.; Boise, 


Idaho; Charleston, W. Va.; Char- | 


Wyo.; 
Moines, 


N. C.; Cheyenne, 
S. C.; Des 


lotte, 
Columbia, 


partment of Brooke, Smith &| Iowa; Harrisburg, Pa.; Montgom- 
yy G29 /920 LES LGVI2 LGQIS 9.24 _ 
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O 
French, Inc., national advertising 
agency. 

“This is an improvement over 
July,” report states, “for during 
that month 97 declines were 
noted. Large industrial areas, 
however, failed to match the 
gains registered in many of the 
smaller markets and, as a result, 
the national index dropped four 
per cent below the July standing. 
Business nationally at the end of | 
August was 40 per cent below} 
normal against 36 per cent in| 
July.” 








ery, Ala.; Portland, Ore.; 
N. C.; Richmond, Va.; 
Haute, Ind., and Yakima, Wash. 

The largest August gains were 
made in the following markets: 
Abilene, Tex.; Cedar 
Iowa; Columbus, O.; Dayton, O.; 
El Paso, Tex.; Fargo, N. D.; Jack- 
sonville, Fla.; Kansas City, Mo.; 
Oakland, Calif.; Oklahoma City, 
Okla.; Portland, Ore.; Reno, 
Nev.; San Francisco, Calif.; Sioux 
City, Iowa; South Bend, Ind.; 
Stockton, Calif.; Williamsport, 
Pa., and Yakima, Wash. 





above | 





; a 


| for 


Raleigh, | 


Terre| @ . : ° 
“| Suspension in Pittsburgh 


| mileage on the car 
| it 


| the 
Rapids, | 





r 1935 Models 





Johnson Asks 
Return of Houde 
Corp. Blue Eagle 


Washington, Sept. 21.—The sec- 


ond round of the battle between | 


the Houde Engineering Company, 
Buffalo, and NRA was fought 


this week with the result a draw. | 


NRA demanded that the com- 
pany surrender its Blue Eagle. It 
based its demand upon the 


nize the A. F. of L. union as its 
employes’ 
lective bargaining. On its part, 
the company refused to heed the 


request. 
The text of Johnson’s telegram 
follows: “The National Labor | 


Relations Board has found that | 
you have violated Section 7-A of | 


the National Industrial Recovery 
Act by interfering witht he self- 
organization of your employes, 
impairing their right of collective 


bargaining and refusing to bar- | 


gain collectively within the mean- 
ing of that section. You have 
failed to notify the board in writ- 
ing by Sept. 10 as required by the 
board that you recognized the 
United Automobile Workers Fed- 
eral Union, No. 18,839, as your 
employes exclusive agency for 
collective bargaining. 

“The board has referred the 
case to the compliance division 
for removal of your Blue Eagle. 
Therefore, you are hereby de- 
prived of your right to display 
any NRA insignia in any manner 


al- | 
leged refusal of Houde to recog- | 


sole medium for col-| 


and you are hereby directed to | 


surrender all NRA insignia 
your possession to the postmaster 
at Buffalo and to refrain here- 
after from using any NRA insig- 
nia in your plant or in advertis- 


in | 


;} and November 


ing or in any manner whatso- 
ever.” 

The position of the Houde} 
Corp. is understood to be that 
the company has no difficulties | 


with any of its employes or em- 
ploye groups at the present time 


code in every particular, there- 
fore the demand for the return | 
of its Blue Eagle is unjustified 


and unwarranted. 
Terraplane Starts 
Tough ness Run 


Detroit, Sept. 21.—-The Hudson 
Terraplane Ruggedness Run 
which passes over the highways 
and byways of Michigan, Indiana 
and Ohio got away in a blaze of 
glory here yesterday. The car 
was started on its way by Acting 
‘“ayor Castator after it has been 
christened in front of the City 
Hall steps by Miss Helen Bolt of 
Ferndale who won the $25 prize 
for selecting the name of the car. 
Miss Bolt launched the tour with 
bottle of champagne cracked 
over the bow of the Terraplane 
when she christened it the Tri- 
State Flyer. 

The tour proceeds over a de- 
vious and winding route including 
good roads and bad for a total 
of 1,800 miles. It will circuit this 
route continuously night and day 
two weeks and during this 
period will put more than a year's 
The car when 
already been 
owner for 


left Detroit had 
driven by a private 
nearly 14,000 miles. 


Leaf Spring Independent 


Pittsburgh, Sept. 21.—John H. 
Shoemaker, code commissioner of 
Leaf Spring Institute and 
Karl Probst, consulting engineer 
of the Institute, will speak on 
improved spring suspensions us- 
ing leaf springs, at the Oct. 2 
meeting of the Pittsburgh Section 


of the Society of Automotive En- | 


gineers in the ballroom of the 
Hotel Schenley. Dinner at 6:30 
P.M. and technical session at | 
8:00 P.M. 








Testing Terraplane Toughne 
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Hudson-Terraplane Ruggedness Run car was christened in grand old 


manner—with a bottle of champagne. 


Miss Helen Bolt, Ferndale, 


who named the car The Tri-State Flyer, broke the bottle over the 
bumper while city officials looked on from city hall steps. 





New York Dealers See 
Continued Fall Buying 


By CHARLES 


New York, Sept. 21.—Fall sales 
of motor cars in New York are 
not expected to equal the av- 
alanche which fell in the dealers’ 
direction last year when the ef- 


fects of the NRA took a deeper | 


during September, 
and carried well 
over into December. However, 
along Broadway, where the bright 
lights shine on showrooms as well 
as theatres after sun-down, op- 


root 


: : | timism nevertheless prevails. Most | 
and that it is complying with the | 


of them are the key showrooms 
for various makes of cars and 


their trend is likened to the polit- | 


ical forecast of “As Maine goes, 
so goes the nation.” 
The fall business 


to 1933. Harlow Curtice, chief 
officer in command of Buick, was 


here with his staff of sales ex- 
ecutives and expressed enthusi- 
asm about the outcome of a 


period which in years passed was 


considered the extreme waning | 


point in new car sales. 

Roy Faulkner, picking up 
Auburn at a lower point than at 
which he dropped the reins for 
a Studebaker . capacity, spent 
several days with his dealers and 
found them in a glorious mood 
for rising sales. 
of Auburn sixes and eights has 
created exceptional enthusiasm 
among dealers and many frankly 


October | 


The new series | 





| previous 
° | 
is expected 

| to excel, however, years previous | 


feel the car is the best produced | 


so far by the company. As the 
press views the models, it is a 
tribute to Faulkner's return, not 
a handicap. 


M. SIEVERT 

Packard and Auburn, here with 
their 1935 creations already have 
turned interested eyes on the mo- 
tor car for the new year. 

An indication of how the 
market has been buoyed in New 
York this year is gleaned from 
Plymouth sales. During the Jan- 
uary-May period, Plymouth sold 
11,479 cars against 9,790 for the 


| entire year of 1933, a gain of 117.3 


per cent. Similar records are 
held by a number of other makes 
of cars. 

Looking forward to the 1935 
auto show, there is an indication 
that it will be greater than any 
exhibition, chiefly be- 
cause it will be the only exhibi- 
tion point during the week of 
Jan. 5 to 12. An announcement 
by Alfred Reeves, vice-president 
of the Automobile Manufacturers’ 
Assn. (NACC), who has been re- 
tained as show manager although 
the exhibit is under the sponsor- 
ship of dealers, reveals that there 
will not be any hotel or private 
shows to detract from the annual 
show. 


The complexion of the show 
will be little changed because 
of dealer sponsorship. Those in 
the know here believe that Ford 
will enter for the first time be- 
cause it is not being staged by 
the national manufacturers. The 
Edgewater plant in New Jersey 
is prepared to lend Ford dealers 
a hand in staging their exhibit 
and Theodore Luce, Inc., Ford’s 
Broadway representative, is a 
member of the show committee. 





Power Brakes Demanded 
For Empire State Buses 


(Continued from Page 1) 
brakes must be able to stop the | 


miles per hour. 

After the first of the year all 
buses must have shatterproof 
glass in the windshield and the 
window at the driver left side. 


driver, this too, must be shatter- 


| proof, according to the Commis- 
sion’s regulations. 


it must be marked as such. The 





If there is any glass behind the | 
| fenders so constructed as to per- 


bus in 50 feet at a speed of 20) 


After Jan. 1, 1936, all glass used 
in buses must be shatterproof and | into the bus body at this time. 


at the opposite end of the bus 
from the regular entrance and 
exit. 

Because of the habits of small 
boys to “hitch” rides on buses 
by clinging to outside projections, 
the new laws forbid bumpers or 


mit this after Jan. 1. License 
plates, tail and stop lights and 
other equipment must be recessed 


Several other rules pertain to 


emergency door must be plainly|the physical fitness of bus em- 


| marked “emergency” and must be! ployes. 
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Dealer Suggests Questionnaire on Keeping Code 
Says Wage, Hours Clause | 


Only Merit of Charter} 


By ALLEN J. PENNY 


Secy.-Treas., Rockingham Auto Corp., Ford Dealer, Leaksville, N. C. 
| become loaded with high-priced | 


I think of only one type dealer 
who has been helped by the code. 
He is the type who has no idea of 


used car value; he does not know | 


which makes and types handle 
best in his community and after 
trading makes no attempt to get 
the used car in really good sell- 
ing condition. He simply places 
the car on a dirty used car lot 
and leaves it there to become 
duty and dull. A few weeks or 
months later, he wakes up to find 
his operating capital tied up in 
used cars and then begins to 
raise h——. Had he handled the 
trade-in on the same carefully 
thought out merchandising basis 
that he does new cars, it would 
have sold long ago. 

Those of us who never needed 
anybody to hold our hand when 
we traded cars have been hurt 
badly by the code. We have to 
pay the top of the book whether 
we like to or not. The customer 
knows the book price as well as 
we do and we either give the top 
or lose the sale to our com- 
petitor. 

I might admit that our business 
shows a better profit per deal 
but the trouble is we can’t find 
enough deals. Owners of nice, 
clean, well cared for '29, ’30 and 
*31 model cars that have always 
been “bread and butter” will not 


take the code price. Personally 
I don’t blame them — neither 
would I. 


I won't admit that the dealers 
of this country as a whole have 
made more profit this year than 
they would have had there been 
no code. 
strictions, we would have em- 
ployed more men, sold more cars, 


satisfied the “trading instinct” of | 


the public and made more money. 
True, many of them might have 


Had there been no re- | 


used cars and gone under, but 
ness anyway. 

| Personally, I'd like to go on 
| record as being wholly in favor 


but when we are shot at from 
both sides, that is too much! 

On one hand, our overhead has 
been nearly doubled and on the 
other our business has been cut 
practically in half. 

I am heartily in favor of doing 
away with the code .*ompletely 
except for wages ud hours. I 
am willing to abide by the 


But let’s get back to the “good 


competitor was a d fool who 
was about to go broke instead of 
listening to the sales force tell 
how they think a certain deal 
was lost but can’t prove it. 

Any dealer who will be honest 
with himself will admit that en- 
forcing the 
ment was a 


granted but to every dealer tried 
and convicted there have been 
10,000 trades made where som- 
“$25 pocket knife.” The honest 
dealer who 
has no chance. The chisler 
willing to take chances on get- 
ting caught as he usually has 
little or nothing invested. He has 
nothing to lose and everything to 
gain. 

Let’s stop kidding ourselves— 
this code will never work even 
50 per cent efficiently. Let’s all 
get back to the old way—we’ll 
have more fun and make more 





money, too. 


Urges Abiding Dealers 


lo Convert “Chiselers 


By R. J. LOW 
Code Commissioner, Motor Vehicle Retailing Trade, Omaha, Neb. 


As years pass on and with their | of unethical dealing to a plane of | 
fair trade | 


passing our economic life is 
molded to fit new requirements, a 
change is noted even in our vo- 
cabulary. New words and phrases 
are bandied back and forth with 
full understanding of both speak- 
er and listener and completely 
descriptive of situations, persons, 
and things. One of the newest 
and most frequently spoken and 
possibly the harshest of all is that 
of chiseler. 


It might be said that for the 
past several months almost with- 
out exception, whenever two or 
more individuals engaged in the 
retail automotive trade have met, 
be it socially, in trade meetings, 
on the street, accidentally or pur- 
posely, the ensuing conversation 
has not been free from the term 
chiseler. 

There is nothing high sounding 
or noble about the word itself 
and to one hearing it for the first 
time there would come mentally 
a lack of respect for and an an- 
tipathy toward any individual to 
whom the term might be applied. 
How much less acceptable to so- 
ciety then is the man, who 
through his own actions and of 
his own accord, so conducts him- 
self and his business as to be 
looked upon by his fellow men 
and his competitors in industry 
as a chiseler. 

The retail automobile industry 
in the United States, through the 
instrumentality of the code of 
fair competition for that indus- 
try, has been raised from the 
slough of despair to the heights 
of hope, from material losses to 
material profits, from a program 





sound and beneficial 
practices. From all points of the 


compass automobile dealers raise | 


their voices to praise their code 
and its accomplishments until the 
sound becomes a chant of satis- 
faction and contentment. Yet 
there are chiselers. 


From those dealers who form 
the vast majority and to whom 
the code has become a thing of 
high economical value and who, 
because of its saving qualities, 
are observing its provisions and 
reaping the subsequent benefits, 
we ask a silent prayer for their 
fellow dealer who has not seen 
the light. We ask that they con- 
stitute themselves as evangelists 
to carry to their erring brothers 
the doctrine of the code. We ask 
that they invite their wayward 
competitor to break bread with 
them and over the table to urge 
the reformation of the unbeliever. 
We urge that they constitute 
themselves as teachers because 
the deeds of the errant one might 
be the result of ignorance. We 
ask that all human consideration 
be shown to him who is beyond 
the pale, until such time as all 
kindly efforts have failed in re- 
sults and then we ask, in full 
justice to the great majority of 
code -abiding dealers, that the 
chiseler be dealt with as he 
justly deserves. 


his has been the philosophy of 
the Nebraska state advisory com- 
mittee and its chairman, Grant 
L. McFayden. It is the belief of 
this committee that it is a satis- 
factory and acceptable doctrine. 


they didn’t belong in this busi- | 


of high wages and short hours | 


code matters. 
to Automotive Daily News: 


Proposed Code Questions 


A. J. Penny, Rockingham Auto Corp., Ford dealers of 
Leaksville, N. C., suggests the following questionnaire about 
Dealers are invited to submit their answers 


Have the advantages of the code outweighed the extra 


overhead charges, extra detail work, and extra cost of secur- 


ing business? 
MO Nnss cas 


Do you believe the code can ever be enforced to a point 
where 90 per cent compliance can be obtained? 





schedule as provided by the code. | 


old way” when we knew every | 





eighteenth amend- | 
cinch compared to | 


strict code enforcement. Of 
course, there have been some | 
trials and a few _ injunctions 


body “bought a $50 chicken” or a | 


| W. E. Butler 


| sacrificed 
because of conditions I have been | 


99) 


NG i cn ek 


If you are not in favor of the continuation of the code as 
it now stands, would you be willing to continue NRA wages 
and hours providing marketing provisions were eliminated? 
That is, to reduce the code to its wage and hours provisions 


only? 
Ty scabs 


Are you thoroughly satisfied with the code as it now 


stands? 
Weeins ones 


To the above questions, ADN adds the following: 
Are you better off today than you were a year ago? 


MES Li o.0core 


bs sce 





Sees Neud of Cade F ight 
By Large Car Retailers 


By W. E. BUTLER, President Butler Motors 
Hudson-Terraplane Distributors, Chicago 


I am glad to see by your paper 
of Sept. 15 that you are giving 


is afraid to violate | S0™Me publicity to James W. Mc- 


is | 


Allister’s fight 
in California. 

The time has 
arrived when 
responsible dis- 
tributors and 
dealers, 
have lost their 
retail business 
by adhering to 
the code, rise 
up and make 
protest. 

In my own 
case, I have 
thousands of dollars 





working under in Chicago. 

To illustrate what I mean, in 
the spring of the year, I had 16 
retail salesmen and eight used 


| car salesmen on Michigan avenue. | 
In March I retailed 75 new auto- | 


who | 


| mobiles. This was when the code 
was operating in fairly good 
shape. 


During April and May the code 
broke down, retail business was 
taken by the small operators and 
I found my retail business had 
dropped down to 20 cars. It was 
necessary for me to lay off 10 re- 
tail salesmen and five used car 
salesmen, and for the first time 
in the history of my 27 years on 
Michigan avenue, my retail ope- 
ration is being outsold by dealers. 


The answer is simple. Unless 
all business is to be done by the 
small operator, the larger, more 
responsible operator eliminated 
entirely, the code must be elim- 
inated. 
| In my opinion, the automobile 
code has as much chance of suc- 
cess as the eighteenth amend- 
| ment had, and if maintained will 
eliminate all large responsible re- 
tail operators. 








High Taxes Mean 
High Gasoline Prices 
New York, Sept. 21.—On Sept. 1, 
1934, the average price of gaso- 
line in the United States was 19% 
cents per gallon including the av- 
erage federal and state tax of 
5% cents. This was the same 
as in the previous month, Au- 
gust, and one-third of a cent 
more than the price one year ago, 
according to figures obtained by 
the American Petroleum Indus- 
tries Committee. They cover re- 
tail gasoline prices and taxes in 
50 representative cities located in 
every state of the Union and the 
District of Columbia. : 
The figures show that retail 
gasoline prices are low when the 
gas tax rate is reasonable and 
rise as the tax increases. With 
one exception, prices were low- 
est in the group of cities with 
the lowest tax rate and rose 
gradually with each advance in 
the tax rate. In only one group 
of cities, those with a tax of 
more than six cents a gallon, did 
this relationship fail to hold. 





Rayfield Joins B.-Warner 


Flint, Mich., Sept. 21.— W. C. 
“Bill” Rayfield, one of the country’s 
best known carbureter engineers, 
has been added to the engineering 
staff of Marvel Carbureter Co., di- 
vision of Borg-Warner Corp., it was 
announced here today. He will as- 
sist David Firth, Marvel engineering 
chief, in developing Marvel carbu- 
reters for the automobile manufac- 
turers. 


British Motor 


Washington, Sept. 21.—The 1934 
production season of the British 
automobile industry in the Birm- 
ingham district, recently closed, 
is regarded there as one of the 
most successful trading periods 
in its history, according to the 








commerce department. Under 
the influence of tariffs, it is 
pointed out, British car manufac- 
turers for the most part have 
enjoyed a virtual monopoly of the 
home market, while on the export 
side the operation of preferential 
duties under the Ottawa Agree- 
ments has maintained an increas- 
ing market with the principal 
British dominions. 

During the first seven months 
of 1934, British exports of motor 
vehicles amounted to 20,194 units, 
valued at £2,816,825, compared 
with 20,502 units, valued at 
£2,576,400, in the corresponding 
period of last year. 

Until recently the customs duty 
of 33 1/3 per cent npon the im- 
portation of all foreign cars into 
Great Britain enabled domestic 
automobile manufacturers to gain 
an undisputed dominance of the 
home market, and the sales of 
American and other foreign ve- 
hicles fell to negligible propor- 
tions. Due chiefly to dollar re- 
valution, and the increasing as- 











Finance Firms 
Face Investigation 


In New York City 


New York, Sept. 21.—John F. X. 
McGohey, assistant attorney gen- 
eral in charge of the investigation 
and monopolies bureau, today an- 
nounced that he would ask the 
Grand Jury for’ indictments 
against auto financing company 
heads on completion of his in- 
vestigation of their business 
practices. Scores of new com- 
plaints have come to his office 
recently, he said. 

“T may make a test case or I 
may ask for several indictments,” 
McGohey said. “Usury or a viola- 
tion of banking laws may be cited 
in the indictments which I feel 
certain we will be able to get.” 

In the meantime the Attorney 
General’s office asked the public 
to read carefully all of the word- 
ing on the agreements signed 
with auto financing concerns. 
Those who believe they have been 
treated in any way illegally were 
also asked to bring their com- 
plaints to the bureau’s attention. 

“In a way we are trying to 
protect the public against itself,” 
McGohey said, “for in signing 
this hazard agreement with the 
finance companies they make 
many objectionable things legal.” 

In explaining the workings of 
the companies, the Assistant At- 
torney General charged that there 
was a tieup between the local 
agent who first made the loan and 
the ultimate holder of the note. 
When a man borrows a sum on 
his car, he explains, in many 
cases the notes are brought up by 
company after company, making 
it a confusing matter for the bor- 
rower to know just who should 
be paid installments due. 

Then in case the borrower mis- 
ses a payment, his car is “repos- 
sessed,” a term which often 
means broken into and damaged. 
Although it is legal for the fin- 
ance company to be in possession 
of the car when a payment is 
due, nobody has ever been able 
to catch the “repossessor” break- 
ing into a car by damaging a 
lock or other property. 

Damaging the car and driving 
it away with a company key con- 








stitutes malicious michief, Mc- 
Gohey said. The act is almost 
done at night and with great 
secrecy. 


Car Makers 


Show First Half Revival 


sembly of foreign cars in Great 
Britain, the situation is rapidly 
adjusting itself, and the recently 
increasing importation of Ameri- 
can cars is causing some concern 
in British automobile manufac- 
turing circles. The extent of this 
increased importation is shown 
by the fact that during the first 
seven months of the current 
year, imports of American cars 
totaled 3,833 units, which was ap- 
proximately four times the num- 
ber imported in the correspond- 
ing period of 1933. 


a Seek 
Right to Fine 
Code Violators 


(Continued from Page 1) 
of other than labor provisions. 
The balance, if any, would be 
distributed semi-annually among 
members who are parties to the 
agreement and who are not code 
violators. 

Deputy Administrator J. G. 
Roberts has announced that any 
objections relative to the sug- 
gested code modification must be 
in his office prior to Oct. 2. 
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One sacred pledge we make our friends here and 
now. This publication, God willing and so long as it 
is in our charge, will never champion the cause of any 
individual or any corporation which is not for the best 
interests of the automotive industry as a whole. Nor 
will its columns be used to spread gossip or inflame 
predjudice. It will confine itself to the up-building of 
the industry it is pledged to serve, wholly through the 
dissemination of NEWS which is timely, authentic and of value. 
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Shall We “CAN”? the Code? 


UCH criticism of the Motor Vehicle Retailing Trade 

Code has been voiced by readers of Automotive Daily | 
News who have expressed their feeling in letters to the| 
editor. While newspaper experience has taught us that | 
critics, as a rule, are more vociferous than are praisers, | 
this adverse comment is too widespread to go unheeded. | 
It is quite clear that lack of enforcement of code rules, | 
and lack of compliance on the part of a number of dealers 
is working to the serious disadvantage of those dealers 
who are complying and upholding the code. 

That this condition exists, is to us, a cause for keen dis- 
appointment. From the standpoint of the code itself, we | 
still feel that it offers the dealer body as a whole a means | 
to solve many of the ills which have afflicted it for years. | 
Over-allowance on used cars, wild trading, cut-throat 
competition, unfair advertising, discounts on alleged dem- 
onstrators and other forms of bootlegging are taboo. As 
we pointed out when the code first took form, the code 
offered a means to solve dealer problems, but the actual 
solution depended upon the dealers themselves. Appar- 
ently the dealer body has not been worthy of the time 
and effort spent in developing the code and writing it into 
law. The dealer body, by its own admission in our col- 
umns, has not seen fit to accept self-government assured 
it under the code. 

What the code needs today, just as it needed it a year 
ago, is the support and adherence of every dealer in these 
United States. To us it would seem to be to the interest 
of every dealer in the country to give this support. The | 
code, as we view it, is not designed to tell dealers what 
they can or cannot do, but rather to serve as a guide as to 
what they should do for their own protection. Rules of | 
the code are like channel buoys to a mariner—and what 
good mariner would skip a buoy. 

The question now seems to resolve itself into two alter- 
natives: either we must get full code compliance from all 
dealers, small and big, or we must drop the bars and go! 
back to the catch as catch can chaos which existed before 
the code. On this basis the question becomes simply, | 
“Shall we can the code?” 





And Now Power Brakes 


EW YORK’S Public Service Commission has issued a 
ruling, effective Jan. 1, 1935, that all buses of more 
than twenty-one passenger capacity must be equipped 
with power brakes. This ruling is significant in that it 
marks the first definite step by any state body to specify 
power brake equipment on bus equipment. In many states 
braking restrictions have been laid down in the past that 
make power brake equipment almost a prerequisite if the 
vehicle seeking license was to conform to stopping limi- 
tations. In other states truck and trailers were required 
to have power brakes on the trailer unit. Still other states | 
offered inducements in the form of permitting greater | 
loads to be carried by trucks equipped with power brakes 
or boosters. 


To our mind this is a real step forward. With the pres- | 
ent conditions on our highways, with better pavement, 
heavier traffic and increased speeds, the question of effic- 
ient braking becomes paramount. It must be a source of | 
great satisfaction to those men who have spent much of 
their time preaching the doctrine of power brakes, to find 
a state board completely endorsing their efforts. 











| knocker 
| him when he eventually tells the 


FREE 


AIR 


By Cliff Knoble 





Your competitor’s best prospect 


is YOUR dissatisfied customer. 


+ +. a 
SENTENCES never seen in 
automobile advertisement: 
“Within ninety days we shal] 


announce new models that will 
obsolete every former offering, in- 
cluding our own current stock of 


cars, which, in the meantime, 
we're trying like h to get rid 
of.” 

* ed * 


Prosperity will be here again 
when we put a uniform on the 


porter, station him at the front 
entrance, and call him a door- 
man. 


Silly Simile: 
As careless as a gossip’s tongue. 
; . . 


rumored that the engi- 
have discovered as even 


is 


It 
neers 


more effective method of hiding 


the tool kit in the new models. 
# 4 # 


| Correct this sentence: 


The way to get rich quick is by 
gouging an exhorbitant profit out 
of every customer you get. 

* * x 


Selling more cars is a fine way 
or a salesman to increase his 
earnings, and at the same time 
become the salesmanager’s pet 
SUGGESTIONS TO 
SERVICE MEN: 

If the owner is a crank 
you know what a crank 


why 
is for. 


Just ask him if he’d like to start | 


something. 


Life may begin at forty—but | 
for most of us it begins at the | 


FIRST forty. 


Mr. Hoover has now told us| 
nearly everything that’s wrong} 


about the present administration. 
May we suggest a fifteen or twen- 
ty word postscript on 
Hoover would do? 


How 


Hey, you New Dealers! 
ad- 


some of us 


about paying = 
writers for NOT writing so 
many ads? 
Daffy Definition: 

Vacation—The national excuse 


for exhausting yourself in a dif- 
ferent way. 

trouble with a perpetual 
is that nobody believes 


The 


truth. 
* * + 


Nomination for the Most 
Useless Thing in the World: 
Trying to get a customer’s good 


| will by arguing politics. 


* * * 


The old teachings are pretty 
tough on the man who can’t say 
“NO”, but he’ll always be popular 
among automobile salesmen. 

4 * * 


Correct this sentence: 

“Yes, sir, we advise you to look 
at all three. Of course, now that 
you’ve seen the P———-, it isn’t 
really necessary. But if you in- 
sist, we’ll go even further in our 
desire to be helpful. I'll go along 
with you, personally, and show 
them to you myself.” 

* ok cg 


After looking over the pros and 
cons of the Houde Engineering, 


| General Johnson, National Labor 


Relations Board brawl over the 
Blue Eagle, the question in our 
mind is who is giving who the 


| “bird?” 


There are two things that work 
a hardship on this business—deal- 
ers who can’t sell and salesmen 
who can’t deal. 


an 


what Mr. 
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Picking His Way to Perdition 


| In This 


| 


be observed upon request. 


Protest 
Sept. 19, 1934. 

At a meeting of automobile deal- 
ers held today I was instructed to 
write you regarding article appear- 
ing in your paper under date of 
Sept. 8th under heading “Dealer 
Code Costs Set,” wherein you state 
that according to Mr. Lane no pro- 
tests are on file with the N. R. A. 
in relation to a single budget. I 
enclose, herewith, copy of a com- 


plaint filed with N. R. A. which com- 
plaint was acknowledged and I have 


several letters from N. R. A. refer- 
ring to same. I am also enclosing 
copy of objection filed with Mr. 


Lane which was not acknowledged. 

There have been statements in the 
N. A. D. A. bulletins to the effect 
that no objections were filed and I 
have a letter from J. F. Delaney, 
assistant deputy administrator of 
the Automotive Section, in which he 
says that any such statement is 
incorrect. 

We are not surprised that the 
N. A. D. A. bulletin would hand out 
misinformation, but are certainly 
surprised that your paper would also 
print incorrect statements.—E. J. 
Conquest, Bangor Automobile Deal- 
ers Assn., Bangor, Me. 

A copy of Mr. Conquest’s letter 
to Mr. Lane follows: 

July 20, 1934. 

Your name was furnished me by 
the National Automobile Chamber of 
Commerce as the proper official with 
whom I should file objections to the 





code assessment that is now being 
collected in Maine. 

First, the dealers in eastern 
Maine claim that they have not had 
an opportunity to be represented in 
the election of the Maine code au- 
thorities and such being the case 
feel that this assessment is taxation 
without representation. Back in 
March Mr. Kidder called a meeting 
of automobile dealers for the east- 
ern Maine territory. It was held 
on Mar. 17. At this meeting Mr. 
Kidder presided and I was made 
secretary. Although there were but 
38 automobile dealers represented at 
this meeting, which is less than cne- 
third of the dealers in the territory, 
when the minutes of the meeting 
were prepared for my signature it 
was headed up, “Meeting of All 
Dealers in the Territory.” Before 


| signing the records I crossed out the 





Corner 


The views expressed in this column are those of our readers 
and do not necessarily coincide with those of the editors. 
are invited to use this space for voicing their opinions or ideas. 
Anonymous contributions will not be accepted but confidence will 


Readers 


This itself should 

prove that whatever has been done 

by Mr. Kidder has not at least had 
(Continued on Page 10, Col. 1) 


word, “all.” in 


“oma Word im 


edgewise” 


By the Publisher 





IN THE AMERICAN MAGA- 
ZINE FOR OCTOBER. in an ar- 
ticle entitled “Thinking Out 
Loud”, our down-river neighbor, 
“The Sage of Dearborn” writes a 
sentence which ought to go down 
in history with “What this coun- 
try needs is a good five-cent 
cigar!” and “I do not choose to 
says Mr. Ford, “Noth- 
ing Can Hurt the United States!” 

The historical value of this 
simple, homely phrase which can 
be understood easily in any 
language, is that it drives straight 
home at the cancer on business 
recovery which is being so con- 
tinuously irritated these days by 
many short-sighted big-wigs of 
business. 

The complete paragraph reads: 

“Some people say -that the 
politicians in Washington are 
saving the country. Others say 

they are ruining the country. I 
don’t agree with either side. My 

belief is that what goes on in 

the Capital is of no great im- 

portance, one way or the other. 

Laws do not save a country. 

Life changes too fast for that. 

By the time a law gets on the 

books, the situation it was de- 

signed to meet has altered. 

Laws cannot ruin this country. 

We are too strong and re- 

sourceful a people to be ham- 
pered much by legislation. 

NOTHING CAN HURT THE 

UNITED STATES.” 

Why, those last five words 
ought to be burning in Neon 
lights at the main intersection of 
every crossroad in America. And 

(Continued on Page 13, Col. 1) 
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WESTERN OLDSMOBILE CO., Fort Worth, Texas 


*“‘We have just completed our financial statement 
covering our first two months operation in Fort 
Worth on July 31, and the results were so gratifying 
that we feel a letter commending the Oldsmobile 
franchise in order.”’ 


MADISON CADILLAC CO., Little Rock, Ark. 


“Over the period of ten years in which this firm has 
operated as an automobile dealer in the city of 
Little Rock, there has been no time when we felt 
that our franchise held the profit possibilities of 
the present Oldsmobile franchise.”’ 


RANES OLDSMOBILE CO., Evansville, Ind. 


“Our financial statement for the month of July 
has just been drawn off showing the results of our 
operations since taking on the Oldsmobile fran- 
chise April 1. We are pleased to inform you that 
during this period our franchise has shown us a 
very substantial return on the capital invested, as 
a matter of fact, 66%.”’ 


EAGAN & STRENG, INC., Buffalo, N. Y. 

‘Our experience with Oldsmobile to date has been 
most satisfactory; the car has everything that a 
dealer could wish for, an enviable reputation for 
long life, style, comfort, and, last but not least, the 
good will of 99 per cent of its owners. 

‘‘We are proud to represent the line. 1935 should be 
a banner year for everyone connected with Olds- 
mobile.”’ 


BURK-LINDAHL MOTOR CO., Minneapolis, Minn. 


‘“‘We cannot say too much in favor of the Olds- 
mobile Six and Eight. We certainly are selling an 
automobile with Quality, Performance and Endur- 
ance, and it is a pleasure to get a customer that will 
use comparisons, because when that occurs, we can 
outsell competition in our price class every time.’’ 


COFFEEN-FORSTER MOTOR COMPANY, 
Muskogee, Oklahoma 


“One figure which will be particularly interesting 
to you is the fact that our Used Car department 
shows a gross profit of $2318.00 to date. This profit 
was made possible by our Oldsmobile cars bringing 
in the most salable type of used cars.”’ 


WILLARD H. JOHNSON, Greenville, Mich. 


“I know you are going to continue the progressive 
action that you have in the past, and having had 
such wonderful experience with your policies and 
cooperation with you in the past I feel that any 
dealer that has an Oldsmobile franchise or can get 
one is sitting on top of the world.”’ 


TRI-STATE MOTOR CO., Dubuque, lowa 


“The Oldsmobile organization, including sales, 
service and accounting, has given us wonderful 
cooperation, so that we are well pleased with our 
Oldsmobile franchise and the future it has to offer 
for us. We believe Oldsmobile is the best money 
maker in its price class today.’’ 


WHAT HE THINKS 









OF HIS 
FRANCHISE 







We say the Oldsmobile franchise offers one 
of the best profit opportunities in the busi- 
ness today. But don’t take our word for it 
—ask any Oldsmobile dealer. After all, the 
person best qualified to judge the value of a 
franchise is the automobile dealer himself 
—here are a few of the many enthusiastic 
letters from Oldsmobile dealers everywhere. 
Read what they say—then mail the coupon 
and get full franchise facts. TODAY. 


CARTER-SAW YER CO., Jacksonville, Fla. 


“Tam highly pleased with the Oldsmobile franchise. 
Every Oldsmobile owner expresses complete satis- 
faction with the performance of his car and any 
comments from them have been very compli- 
mentary. I have every reason to believe that our 
sales will double in 1935, for we have made splendid 
progress this year.”’ 


LIPPINCOTT MOTOR SALES, INC., Flint, Mich. 


**We feel that Oldsmobile is giving more per dollar 
than any other car in our price class, that goes for 
the ‘8’’ cylinder as well as the ‘‘6.”’ 

“Our customers are very pleased with the low 
maintenance cost and I can truthfully say that I 
don’t know of one dissatisfied 1934 customer in 
our territory.”’ 


LOGAN OLDSMOBILE COMPANY, Portland, Ore. 


“There is no safer place that a man could invest 
his money in the Automobile Industry, than with 
Oldsmobile, with its sound policies. 

“IT am looking forward to 1935 with the anticipation 
of the best year since I have been in the industry.”’ 


DAVE TOWELL, INC., Akron, Ohio 


‘*For fifteen years I have been an automobile dealer 
and it is with genuine pleasure that I tell you that 
the current year, 1934, with Oldsmobile is the most 
satisfactory year from the standpoint of gross profit 
and earnings that I have ever had.”’ 


--------Investigate the---------------------------------- 


OLDS MOTOR WORKS, Lansing, Michigan 





OLDSMOBILE 


Franchise 


Address___ 


City 


Name =e scale 


I want full information on Oldsmobile—the car that covers 97 per cent of 
the entire market, the car that has doubled its sales so far this year. Send 
me franchise facts, without obligation on my part of course. 




















THE INQUIRING REPORTER 


> ser 


Today’s Question 


If you were pinning price tags on 1935 models would you 
increase prices, cut prices or leave them at current levels? 


>-—ser- 





Chester H. Warrington, Warrington Motor Car Co., 
Washington, D. C.: “I think prices should be cut. Price today con- 
tinues to be a dominant factor. It is a situation which must be met. 
Until public buying power resumes its former strength, I think 
motor car prices should trend downward rather than upward. I am 
of the opinion that, on the whole, it would be good business if the 
current automobile price level generally could be shaved.” 

ok co * 


C. E. Sutton, sales manager, Donovan Motor Co., Ford, Chicago: 
“Without attempting to dictate to the factories, my suggestion would 
be to leave prices on the 1935 models at their present levels. I be- 
lieve buying power of the public will stay and that confidence is 
being restored, although it is a slow process.” 

ok ca * 


William J. Gruber, sales manager, F. L. Mills Co., Studebaker- 
Pierce-Arrow, Bridgeport, Conn.: “Reduction of prices on 1935 models 
would undoubtedly open a much wider market. It is the lower price 
cars which are selling today with plenty of buyers in the $700 class. 
If prices of cars in what is now the lower medium group could be 
brought down to within $50 or so of the popular price class it would 
broaden the competitive opportunity.” 

a ae * 

B. D. Jerman, B. D. Jerman & Co., Plymouth and De Soto, Wash- 
ington, D. C.: “Prices now look just about right to me. I don’t think 
the present cars are either underpriced or overpriced. I think it 
would be a mistake to cut prices so that values would be lessened in 


Auburn, 


the models offered, and at the same time I think it would be equally | 


inadvisable to raise prices which might have the effect of discourag- | : 
| makes between them accounting 


ing buying.” x * # 
F. M. Miller, president, West Side Buick Sales Co., Chicago: 


“Whatever prices the factories place on their 1935 models, one thing | 


from a dealer’s standpoint is highly important, and that is that the 
prices to be so set as to allow the quantity dealer with the right set- 
up a larger discount. Let the factories keep prices as low as pos- 
sible, while at the same time allowing their producing dealers larger 
discounts so that they can make money instead of losing or breaking 
even.” e * * 


Gardiner S. Platt, manager, Packard Motor Car Co. of New York. 
Bridgeport, Conn.: “Present prices in my opinion represent a won- 
derful value and I believe they should be maintained in 1935. Any 
disturbance of the price schedule is always detrimental to the auto- 
motive industry and I believe that a reduction now would have an 
unfortunate effect. An increase in prices on cheaper cars may be 
advisable later when industrial payrolls have been restored to nor- 
mal, but not at present.” 

* Es * 

Frank Pohanka, Pohanka Sales and Service, Oldsmobile, Wash- 
ington, D. C.: “I believe prices should be left as they are. Sales are 
moving along briskly at present levels, and I cannot see that any- 
thing would be gained by either lowering or raising prices at this 
time.” * 

I. B. Burnstine, president, Burnstine Motor Sales, Chrysler-Plym- 
outh, Chicago: “With sales keeping up as they are, the public is 
demonstrating its willingness to pay present prices for cars. In 


other words, these prices are low enough. At the same time, I would | 


not favor increases in the 1935 models.” 

P. T. Stewart, president, Stewart Motor Co., Willys, Bridgeport, 
Conn.: “Unless we get either a marked improvement in business or 
monetary inflation automobile prices will have to be lowered for 
1935 in order to maintain sales volume. Present prices are higher 
than the existing market conditions warrant in my opinion.” 

* * * 

W. R. Bellows, general manager, Packard Motor Car Co. of Chi- 
cago, Chicago: “I can best answer the price question by citing the 
fact that Packard in its new 1935 models has brought them out at the 
same figures as the cars they replaced. This, I believe, was the cor- 
rect policy to pursue in view of present conditions and the outlook.” 

cs * * 

Clinton E. Keating, proprietor, Keating Brothers, Ford, Stratford, 
Conn.: “Existing prices to my mind are perfectly satisfactory and 
should be maintained on 1935 models. Any reduction which could be 
made would not be great enough to stimulate sales to a noticeable 
extent and I therefore believe the present schedule should not be 
disturbed.” 


CATA Appoints 
Gallagher Attorney 
Chicago, Sept. 21.—Under the 
new legal set-up of the Chicago 
Automobile Trade Assn., as an- 
nounced today by M. J. Lanahan, 
president, Harold J. Gallagher has 
just been added to the regular as 
attorney and legal adviser. Mayer, 
Meyer, Austrian & Platt, one of 
the largest law firms in the city, 
has been retained also as counsel 


Michigan Moves Up 


In Rubber Manufacture 

Detroit, Sept. 21.—Michigan’s 
importance in the manufacturing 
activities of the U. S. Rubber Co. 
was emphasized today in the 
company’s announcement that 
over and above the hundreds of 
thousands of dollars paid to em- 
ployes in its tire plant in Detroit, 
it spent nearly two million dollars 
for materials in this state last 
year. 





More than 100 different items | in special matters. Gallagher has 
comprised this expenditure. The | been engaged in the practice 
major ones included automobile | of law in Chicago for a number of 
trucks and parts, bead wire tape, | years. 


machinery, pigments, chemicals, | 
dies, rubber solvent, tools, lamps 
and electrical equipment, and pa- 
per containers. More than 5,000 
persons shared the payroll of the 
tire factory in Detroit where the 
company builds U. § Royal tires. 


Members of the association and 
their guests took a day off today 
to enjoy the annual outing at the 
Bob o’ Link Country Club, with 
golf, horseshoes and bridge tour- 
| naments as the attractions. 








| sales 
| first seven months of this year 
| period of 1933, this situation not 


| only being true of the district as | 
| a whole but of each of the five} 





| diately, Gilpin 
| stated. Since last 
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DeVaux Plans Come Back 


Canadian Truck 


Sales Doubled 
First 7 Months 


Montreal, Can., Sept. 21.—Truck 
in eastern Canada have 
more than doubled during the 


the same 


as compared with 


provinces. Ontario leads with a 
gain of 141 per cent, followed by 
Quebec, 114; Nova Scotia, 107; | 
New Brunswick, 103, and Prince | 
Edward Island 100. 


The total sales for the area in| 
the first seven months numbered | 
6,619 as compared with 2,000 dur- 
ing the same period of 1933, a 
gain of 128 per cent according | 
to a compilation of Might’s Di- 
rectories published in Bus and 
Truck Transport, Toronto. Sales 
by province follow: 


Truck Sales by Provinces 


First 7 Months 1934 1933 
EES b6c55.0c4 55K 0.3 3,954 1,639 
ARR 1,789 835 
Nova Scotia ......... 593 286 
New Brunswick...... 247 122 
Prince Edward Is.... 36 18 | 
6,619 2,900 | 


Chevrolet leads all other makes 
with sales of 2,393, although Ford 
leads in Quebec and Prince Ed- | 
ward Island. Ford takes second | 
place with 2,048 sales, these two| 


for more than two-thirds of total 
sales. Other leading makes, in 
comparison with 1933, are shown 
below. 


| the 


| tive. 





6 re 2,393 1,129) 
RNS asc a x, salg area aie a 2,048 734 
DE Sv bhletaa k cack Sve 734 207 
International ........ 457 240 | 
eR ais ts Fa cei anes 345 236 
Daerah aaa alae ora 159 55 
Re TE iis caacaes 150 57 
Res a italic Bhs are atta ds 94 11 


Pontiae Names Bray 
In Sales Promotion 

Pontiac, Mich., Sept. 21.—Ap- 
pointment of S. C. Bray as sales 
promotion manager of the Pontiac | 
Motor Co. is an- 
nounced by A. att 
W. L. Gilpin, 
general sales 
manager of the 
company. 

Bray succeeds 
L. W. Slack, re- 
signed. The ap- 
pointment is 
effective imme- 





May, Bray has S.C.Bray | 
served as assis- 
tant sales promotion manager 


with headquarters in the Central | 
Office. For three years prior to| 
that time he was a member of | 
the Central Office department. 


Canadian Show 


Toronto, Sept. 21.—National Motor 
Show of Canada will be held from 
Jan. 12 to 19, inclusive, next year, 
in the Automotive Building Exhibi- 
tion Grounds, Toronto. | 







With New 666 Priced $666 


Oakland, Calif., Sept. 21.—The 
De Vaux lives again! It is only 
on paper thus far, but Norman de 
Vaux, erstwhile head of De Vaux- 
Hall Motors 
and Oakland, has made a de- 
termined start on a comeback in 
manufacturing end of the 
automotive industry; and the new 
De Vaux Six-Sixty-Six is to make 
its appearance soon, according to 
De Vaux and his associates in the 
recently organized De Vaux Mo- 
tors Corp. 

Out at the large plant form- 
erly owned by De Vaux-Hall Mo- 
tors, and before that used as 
the Western manufacturing base 
of Durant Motors, where Durant 
and Star cars were turned out 
by the thousands in the good 
old days under the general sup- 


large office force is now at work. 
There are production experts, ex- 
port men, sales executives, and 
service specialists all on the job, 
together with a crew of steno- 
graphers and clerks. All are en- 
thusiastic, optimistic, and confi- 
dent; and up and down the Pa- 
cific Coast there is a lot of talk 
among the big men of the indus- 
try, many of them certain that, 
and all of them hoping that, De 
Vaux will succeed in his latest 
venture. 
Like De Vaux’s Chances 

The fact that Ed Davies, former 
Overland dealer at San Diego, took 
over the remnants of the Willys 
operation on the Coast and got 
into profitable production on the 
Willys 77, gives the wise men 


of motordom some reason to be- 


lieve that De Vaux has a good 
chance to accomplish his objec- 
And the fact that the Willys 


| 77 was fourth in registrations in 
| Los Angeles city and county a 


month ago is accepted as an indi- 


| cation of what may be expected 


of the De Vaux Six-Sixty-Six 
when and if the car is put on the 


| market. 


The plant formerly owned by 
De Vaux-Hall Motors is now in 
the hands of banking interests 
and only leased to the De Vaux 
Motors Corp., according to offic- 


ers of the bank which took over | 


the property when De Vaux-Hall | new car are of the opinion that 


| it will be longer. However, along 


However, the 
give De Vaux 


Motors went under. 
terms of the lease 
and his associates 
buy the plant at 
figure, it is said, 


attractive 
is 


an 
and, it 


is contemplated by De Vaux Mo- 


tors as soon as the corporation | 


is in production. 

A large portion of the De Vaux 
output will go for export to Pa- 
cific ports and the west coast of 
Mexico, it is said. 


ers and some have made sub- 
stantial investments in the com- 
pany, according to De Vaux. 
Dealership Popular 
Many California, Oregon, and 
Washington dealers who formerly 
handled the Durant, and before 
that the Chevrolet, under De 
Vaux, have taken on the new 
line, many of them becoming 
stock holders in the corporation 
or making deposits to apply on 


of Grand Rapids | 





Che option to | cisco, and Los Angeles there are 


re- | 
ported that purchase of the plant | 


A number of | 
foreign dealers have placed ord- | 





future shipments, it is stated by 
those closely connected with the 
enterprise. 

A perusal of the specifications 
of the proposed car shows that it 
will be the grandchild of the old 


| DeVaux and the child of the Con- 


tinental. For instance, the body 
will, in all probability, be the 
product of Hayes Body Corp. of 
Grand Rapids; and the 108-inch 
wheelbase has the earmarks of 
Continental. DeVaux says the 
lines of the car will not resemble 
the Continental. The drawing of 
the proposed new car, shown in 
the corporation’s literature, is 
very suggestive of the LaSalle— 
so much so, in fact, that engineers 
point out that it will be difficult 
to carry out the lines and at the 


_G | same time provide the necessary 
ervision of Norman de Vaux, a | 


head room with only 108 inches 
wheelbase to work on. 
Continental Engine 

The power plant of the car, as 
advertised in the company’s lit- 
érature, is the Continental Red 
Seal engine, developing 66 horse- 
power, and capable of a speed of 
more than 75 miles an hour. 

According to DeVaux the price 
of the car is to be $666 delivered 
here on the Coast. He says he 
intends to confine his merchandis- 
ing activities to the West Coast 
territory and export. 

While he was head of the Chev- 
rolet Motor Co. of California, and 
later, when he headed the Durant 
organization in the West, DeVaux 
made excellent dealer connections 
in China, Japan, and islands of 
the Pacific. It is recalled that the 
only Durant Motors unit ever to 
pay dividends was the Durant Mo- 


itor Co. of California, headed by 
| Norman DeVaux. 


He has a host 
of friends on the Coast, together 
with a large following among the 
dealers; so it is not beyond the 
range of possibility that the new 
company will soon be in produc- 
tion on a profitable basis. 
Ready in Two Months 
Within 60 days the new DeVaux 
Six-Sixty-Six will be coming off 
the’ Assembly line, according to 


| members of the organization; but 


those who have had experience 
in getting into production on a 


auto row of Oakland, San Fran- 


any number of supposedly motor- 
wise men who will assure you 
that DeVaux will have his new 
creation on the market before 


| Jan. 1. Perhaps they are right. 
| But anyhow the industry says, 
“Good luck, Norm, hope you 
click!” 


Hallman Returns 
Charlotte, N. C., Sept. 21.—Earle 


Hallman, former Charlotte resident, 
who has been manager of the At- 
lanta Nash Co., has returned and 


been installed manager of the Bur- 
well-Nash Co. of Charlotte. B. E. 
Newman, regional manager of the 
Nash Motors Co., was in Charlotte 
Sept. 17 for the installation. Ray 
K. Daniels, retiring manager of the 
Burwell-Nash Co. of Charlotte, will 
become the wholesale manager of 
the Nash company in Atlanta. 


—— as | 





De Vaux Offers a Coast Productio 





The new DeVaux 666 shown above has not got past the “on paper” stage, but Norman de Vaux is 
staking his come-back plans on the public acceptance of the car above which he says will be in produc- 


tion in 60 days. 


The car will be a Coast product made in Oakland, California and will sell for $666. 
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Ford Offers Parts to » Independent Garage Owners 
System Employes 600 Vans 


In Distribution Program 


Detroit, Sept. 21.—An original 
system of parts distribution, re- 
cently has been inaugurated by 
the Ford Motor Co., whereby 
Ford car owners living in the 
smallest communities are _ ex- 
tended the same prompt and 


efficient service as those in pop-| 


ulous centers. 

This system, devised by Ford 
and unique in the automotive in- 
dustry, involves the daily employ- 
ment of more than 600 distribu- 
tors’ vans, calling regularly 





on | 


the 100,000-odd independent gar- | 


age owners throughout the United 
States and _ directly 


supplying | 


their needs of genuine Ford parts | 


and accessories. 


Nor are Ford car owners the | 
only beneficiaries of this unique | 


service. The independent garage- 
man can now obtain genuine Ford 
parts at a discount that assures 
him reasonable profits on material 
as well as labor. 


And not only | 


ean he profitably supply his cus- | 
tomers with genuine Ford parts; | 
he himself is supplied with every | 
facility to push their sale—porce- | 


lain and enamel signs, telling the 
world that’ here “Genuine Ford 
Parts” may be obtained, lubrica- 
tion and maintenance charts, and 
all the printed matter issued by 
the company to increase the deal- 


er’s knowledge and sales of Ford | 


cars, trucks, parts and accessories. 

Briefly, the way the system 
operates is this: Each of the 32 
Ford branches divided its terri- 
tory into sections, the number 
based on the number and import- 
ance of independent garages each 
included, appointing a dealer to 
act as distributor in each section. 
Thus Michigan, for _ instance, 
which has some 350 Ford dealers, 
has 21 distributors, whose panel 
trucks call on every garage in the 
area allotted to them at least 
once a week, selling them directly 
the “fast-moving” items they 


NAFC Reports 


Finance Code 


Very Unlikely 


Chicago, Sept. 21.—Hopes 
having a code for the business 
of financing loom up as anything 


but bright, according to the 


NAFC News, the official spokes- | 


man of the National Assn. of 
Finance Co’s. 


Discussing the abandonment of 


of | 





such hopes, the NAFC News) 
states in its current issue: 
“Since our last issue we have | 


sent to our members a ‘Final 
Draft of Code,’ prepared by NRA 
and revised twice by NRA, after 
we received it and before we sent 
it out. Since then, more code re- 
drafting has been taking place, 
as described in a letter to all 


finance companies by President | 


Courtney. 

Apparently, the final outcome 
will be no code for finance com- 
panies.” 


The inference is made that this 
conclusion has been reached be- | 


cause of inability to get together 
on the satisfactory code terms 
and provisions. 


H. R. Erbaugh is Named 
To Directory Board | 

Flint, Mich., Sept. 21.—Hugh R. 
Erbaugh, president of Erbaugh & | 
Sullivan, Inc., automobile dealers, | 


has been named a director of the 
National Automobile Dealers’ 





Assn., representing the central | 
states district. He is one of the| 
five used car dealers named 


throughout the United States to 
serve as a director of the associa- | 
tion until 60 days after the an- 
nual election or until successors | 
have been named or qualified. | 


need, 
parts and leaving with them lists 
of the items carried in the de- 
livery trucks and self-addressed 
postal cards on which they can 
order additional parts to be de- 
livered on the next call. 

These Ford V-8 panel vans, spe- 


| cially designed for the services 
they perform, are identical in ap- | 


pearance and their sleek long 
bodies, painted in blue and cream, | 


taking orders for heavier | 





add a distinctive and colorful note 
to the moving stream of motor 
vehicles that form the traffic | 
pattern of the land. 





AC Reports Acceptance 


Of New Type Bearing 
Flint, Sept. 21.—Production on 
the new high speed bearing, the 
26th AC Spark Plug Co. product, 
is now well under way. Engin- 
eers expect that the bearing, 
which is reported to have with- 
stood severe tests, will be adopted 
as standard on many models 
within the next two years. 


Two passenger manufacturers 
and two truck manufacturers are 
to adopt the bearing immediately. 
Test engines with the bearings 
were run at speeds greater than 


} 





90 miles an hour for long periods | 


without any appreciable change | 

The | 
steel- | 
backed, and of highly leaded con- | 


in the surfaces it is claimed. 
bearing is bronze lined, 


tent. 


| tain 


Auto Elections 


Held Invalid 


Detroit, Sept. 21.—All unauthor- 
orized elections for employe rep- 
resentatives on collective bargain- 
ing groups were declared invalid 
Wednesdays by the Automobile 
Labor Board. 

Protest against one phase of 
the Board’s ruling was made by 
Arthur E. Greer, president of the 
Hudson local of the Associated 
Automobile Workers of America. 

The ruling is as follows: 

“On July 17, 1934, the Board 
made an order suspending nom- 
inating and electing representa- | 
tives under representation plans. 
Through misunderstanding, cer- 
elections have taken place, 








the effect of which is not clear. 
In order to remove all misunder- 
standing, the Board rules that 
these elections are not valid. 

“The Board rules further that, 
as a temporary expedient, and in 
order to avoid confusion, until the 
Board shall issue rules and regu- 
lations, and until elections under 
those rules and regulations shall 
take place under the supervision 
of the Board, the managements 
may meet with the existing rep- 
resentatives as unofficial interim 
representatives of such employes 
as wish to have these represen- 
tatives act for them. 

“In order to inform all inter- 
ested parties of this ruling, and 
to avoid further possible misun- 
derstanding, the Board directs 
that the order of July 17, 1934, 
and this order be posted on all 
bulletin boards in all plants.” 





Constant Velocity! 
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VELOCITY OF DRIVEN 
SHAFT FOR DRIVING 
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CARDAN JOINT 


CONVENTIONAL UNIVERSAL JOINT -- SHAFT ANGLE 30° 
ONE REVOLUTION 
























The designer is not restricted to low joint 
angles when the Bendix- Weiss Universal Joint 
is used. Any desired flexibility of engine mount- 
ing, any height or inclination of power line, may 
be employed. Angularity up to 40 degrees (80 
degrees included) may be used constantly or 
intermittently without variation in velocity be- 
tween driving and driven shafts! 


A BENDIX 
PRODUCT 


BENDIX 
rolling 


BENDIX-WEISS JOINT . 


Bendix offers the 
-WEISS 













ball 


Universal Joint 


NGULAR drive without 


and resultant vibration! 


fluctuating velocities 
End-motion without 


sliding splines and resultant thrust! These two enor- 
mously desirable innovations in propellor shaft cou- 
pling are now available to every automotive manu- 
facturer, in the new Bendix-Weiss Rolling Ball 


Universal Joint. 


Consider! 


A joint of higher efficiency, greater strength, requir- 


ing less lubrication, offering: 


greater permissible 


angularity, extreme and enduring quietness, free- 
dom from vibration, and pronounced lack of sensitive- 


ness to wear! 


Rear-drive, individually sprung cars and front-drive 
cars virtually demand these characteristics in a uni- 


versal joint. 


Every other type of chassis currently 


being built can obtain important performance gains 
from the Bendix-Weiss Universal Joint. 


Full particulars at once, on request of any inter- 


ested executive. Write: 


BENDIX PRODUCTS CORPORATION 


401 Bendix Drive 


South Bend, Indiana 














th Dimension 


The News of Automotive Advertising 
By RAY BLACKWELL 





"Emre Stop at the Next SOCONY STATION,” whispers 
the worried little man to the bus driver in the cur- 
rent Peter Arno poster for the new Socony Vacuum out- 


door advertising campaign. 


Quite obviously the gentle- 


man has no need for gas or oil, but the reason for his 
request is identical with the reason given by many motor- 
ists in a recent survey as to why they preferred to stop 


at one gas station as against a dozen others in the near 
vicinity—modern and clean wash@————_____C_—__"——_- 


room facilities. 


Mentioning the unmentionable 
is always a delicate assignment to 
turn into advertising copy. J. 
Sterling Getchell, the Socony- 
Vacuum advertising agency, have 
certainly produced a clever solu- 
tion to the problem by employing 
the subtle humor of the inimat- 
able Peter Arno to get over the 
idea. Incidently, these posters are 
located within a short distance 
of stations operated by this com- 


pany. 
. * * 


AS FURTHER EVIDENCE of 
the influence of well kept wash 
rooms, on gas station patronage, 
the Shell Co. ran a unique and 
effective advertisement on the 
same subject. The _ illustration 
shows a mother at the wheel of 
her car watching her daughter 
enter a Shell Station rest room. 
Mother’s comment, which is the 
heading of the advertisement, is 
“SOME HOW I ALWAYS FEEL 
SAFER ABOUT SHELL WASH- 
ROOMS”. In addition to Mother’s 
reasons for this assurance the ad- 
vertisement carries a large dis- 
play type “Shell’s Code on Wash- 
room Cleanliness” as taken from 
their service station instruction 
manual. What made this particu- 
lar piece of copy so unusual was 
that no mention was made of the 
product and only an indistinguish- 
able side view of the station was 
shown. 

ad * oe 

IN ORDER TO REPORT an- 
other oil company’s reaction to 
their present campaign, it will be 
necessary to literally go from the 
ridiculous to the sublime, or in 
other words, from toilets to pul- 
pits. The dramatic poster cam- 
paign of the Sinclair company 
showing one gallon of Sinclair 
gasoline lifting the Statue of 
Liberty and performing similar 
Herculean tasks has for some rea- 
son or other caught the fancy of 
clergymen of all denominations. 
Apparently the graphic illustra- 
tions of the lifting power of Sin- 
clair gasoline has suggested the 
possibilities of sermons of an up- 
lifting character. One _ pastor 
asked for copies of a 24 sheet 
poster to hang in his church while 
he delivered a sermon on the lift- 
ing power of religion. Numerous 
other requests have been received 
from ministers requesting detailed 
information on the subject so as 
to aid them in the preparation of 


sermons of an _ unlifting char- 
acter. 
ADVERTISING AGE’S analysis 


of August newspaper lineage fig- 
ures supplied by Media Records, 
Inc. should make motor car deal- 
ers mighty enthusiastic over the 
support that their factories have 
been giving them with newspa- 
per advertising during August. 
While total lineage carried by the 
newspapers in 77 leading cities 
showed a gain of 6.5% over Au- 
gust of last year, automotive line- 
age was over 84.1% ahead of the 
corresponding period a year ago. 
Retail lineage was up about 8.3% 
and classified showed a gain of 
approximately four per. cent. 
General advertising on the other 
hand dipped 8.4% below the 1933 
figure and financial lineage fell 
off 10.7%. 

The automotive lineage figures 
are 8,639,869 lines of advertising 
this year as compared to 4,692,194 
lines in August of last year. 

+ ” * 


LAWRENCE TIBBET’S fa- 
mous baritone voice will be heard 
in a new series of Packard broad- 








casts starting Sept. 18. Tibbet 
will also display his versatility by 
turning actor and raconteur in re- 
calling some of his early strug- 
gles. Acting as Master of Cere- 
monies on the Packard broad- 
casts will be John B. Kennedy, 
well-known editor and radio com- 
mentator. Wilfred Pelletier will 
direct the instrumental and choral 
ensemble in these programs. 


Indiana Truckers 


Elect Officers 
Of Code Group 


Indianapolis, Ind., Sept. 21.— 
Officers of the Indiana state code 
authority for the trucking indus- 
try were elected at a meeting of 
the permanent members at state 
headquarters, 508 Illinois build- 
ing, here. 


Ed. J. Buhner, Seymour, repre- 
senting common carriers, was 
made chairman. Dan C. Moran, 
Indianapolis, representing car- 
tage carriers, was elected vice- 





chairman; George W. Person, 
Indianapolis, representing con- 
tract carriers, treasurer, and 


Claude P. Myers, Anderson, rep- 
resenting other types of haulers 
for hire, was named secretary. 

D. F. Mitzner, secretary of the 
Indiana Motor Traffic Assn., con- 
tinues as executive secretary for 
the code authority. 


Buhner announced that the 
code authority members will con- 
tinue to hold code meetings 


throughout the state for the pur- 
pose of discussing code regula- 
tions with for-hire members of 
the industry. Meetings have al- 
ready been held in 46 cities and 
plans call for 25 additional meet- | 
ings, it was said. 

Much of the present work is 
centered on compliance and on} 
the filing of rates and tariffs 
which each registered member 
must file with the code authority. 
Registration work which has been | 
going on for several months also 
is continuing. 


Goodbold Promoted 
By DeVlieg at Reo 

Lansing, Mich., Sept. 21.—Ray 
A. DeVlieg, works manager of the 
Reo Motor Car Co., announces the 
appointment of 
E. J. Goodbold | 
as production | 
supervisor.| 
Goodbold was | 
connected with 
the Chrysler} 
Corp. for over 
ten years, in 
various produc- 
tion and plan- 
ning capacities, 
where he 
achieved an en- 
viable record as 
a production executive. 

Later, he was associated for a 
time with American Cirrus En- 
gines, Inc., of Belleville, N. J., and 
Marysville, Mich., before he be- 
came associated with Reo. 








E. J. Goodbold 





Sparta Declares 


Sparta, Mich., Sept. 21.—Sparta 
Foundry has declared a dividend of 
$1 payable Sept. 30 to stockholders 
of record Sept. 15. A meeting is to 
be held in the near future of the 
stockholders for the purpose of in- 
creasing capitalization in order that 
shares may be available for stock 
dividend purposes. 


|} and continuing the 
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Oui, Oui, Monsieur! 





Mentioning the unmentionables is a problem that confronts every 


ad copy writer at least once in a life time. 


So we will say “yes, yes,” 


Socony Vacuum and J. Stirling Getchell have solved it in the above 
picture. It’s the soft word that turneth away the writhe. 


Registrations 
In Indianapolis 


Up 15 Per Cent 


Indianapolis, Ind., Sept. 21.—A 
fifteen per cent gain in new pas- 
senger car registrations in Au- 
gust over July is revealed in the 
final revised report for Marion 
county (Indianapolis) just re- 
leased by the Indianapolis Auto- 
mobile Trade Assn. 

Although topping August 1933 
by only two cars, the total of 
1,235 units registered enabled the 
list to maintain the 30 per cent 
margin for the year to date over 
1933. The eight months’ total 
for 1934 is shown as 8,043 com- 
pared with 6,272 for the same 
period of last year. 

A study of the entire list re- 
veals the upturn this year has 
been confined to no particular 
price class, gains and losses be- 
ing about evenly divided. In the 
higher priced brackets, the re- 
cord of Cadillac and LaSalle is 
outstanding while in the medium 
range Buick, Studebaker, Olds- 
mobile, Dodge, Nash, Hudson, 
Graham and Pontiac have given 





| good accounts of themselves. 


The lower priced trio has set 
the pace as usual, Ford showing 
a gain of nearly 1,000 units over 
the previous year in eight months 
increase in 
August. Plymouth was ahead al- 
most 500 units for the year, with 
Chevrolet showing a smaller per- 


centage of increase which can be 
traced largely to a shortage of 


cars that prevailed for the first 
few months of the year. 

In comparing last month with 
August of a year ago, it is re- 
called that a sales spurt in late 
summer last year boosted that 
month’s volume to the second 
best of the entire year. Appraisal 
of the fall prospects in most in- 


| stances points to a gradual tap- 


ering off of volume although the 
general feeling is that continued 
improvement over 1933 will pre- 
vail. 


Ruark Addresses 
Southern Jobbers 


Greensboro, N. C., Sept. 21. 
With B. W. Ruark, general man- 
ager of the Motor and Equipment 
Wholesalers Assn., as the prin- 
cipal speaker, the Virginia-Caro- 
linas Automotive Wholesalers 
Assn. met here Tuesday and Wed- 
nesday under the chairmanship 
of L. T. White, of Raleigh, N. C., 
president. 

In his talk to members, Ruark 
pointed out that too much em- 
phasis is frequently being placed 
by jobbers on salesmanship and 
too little on what he termed as 
“buymanship.” As an active fig- 
ure in aiding to formulate the 
code for wholesalers, Ruark also 
participated in code discussions 
at the meeting. He reported on 
decisions recently reached by 
MEWA officers and directors on 
ways and means of maintaining 
and improving the competitive 
position of jobbers. 





Huntley to Dayton 


Detroit, Sept. 21—O. J. (Jack) 
Huntley, precision boring demon- 
strator for Ex-Cell-O Aircraft & 
Tool Corp. for several years, has 
been transferred to the sales staff 
and will be located in the Dayton 
territory, Oct. 1. 


Holland Tunnel Pays 


New York, Sept. 21.—More than 
75,000,000 vehicles have passed 
through the Holland Tunnel since it 
was opened to the public on Nov. 13, 
1927. The 75,000,000th passed 
through the tunnel during’ the 
height of the storm Saturday mid- 
night. 





Crane to Address 
First Fall Session 
Of New York SAE 


New York, Sept. 21.—Henry M. 
Crane, technical assistant to the 
president of General Motors Corp., 
and former president of the SAE, 
will address the opening meeting 
of the Metropolitan section of the 
Society of Automotive Engineers, 
to be held in New York on Mon- 
day evening, Oct. 8, according to 
Sid. G. Harris, chairman of the 
section. 

Crane’s subject will be “Recent 
Trends in Passenger Car Design.” 
An unusually large attendance is 
expected. The meeting will be 
held at the Roger Smith, 40 East 
41st St., at 7:45 p.m., with Joseph 
A. Anglada as chairman. As 
usual, the meeting will be pre- 
ceded by an informal dinner, to 
which all members and guests are 
invited. 

In past years, monthly meet- 
ings have been held on the third 
Thursday. This year the date 
has been advanced and they will 
occur on the second Monday, ex- 
cept in November, when a three- 
day meeting devoted to Mainten- 
ance and Transportation will be 
staged in Newark, N. J., on Nov. 
8, 9 and 10. Details of the Novem- 
ber meeting are now being ar- 
ranged and will be announced in 
due course. 





~ What is 


the “Goodyear margin 
of safety’’? 


CCORDING to the latest insurance statistics 
published, 5%4 times as many accidents are 
caused by skidding as by blowouts and punc- 


tures combined. 


This makes it important to ask “what tire does 
the best job of stopping ?” 


And 8,400 stopping tests, under all sorts of 
road conditions, answer that. 


The tire which stops quickest is a Goodyear— 
with GRIP IN THE CENTER OF THE TREAD. 


The Goodyear Margin of Safety is the differ- 
ence between the spot where Goodyears will 
stop a car—and the distance which other tires 
will skid. In the case of old, smooth tires, the 
figure is 77% —and even new tires, tested 
against Goodyears, skidded 14 to 19% farther. 


Isn’t that something to think about 
about — along 
with more powerful brakes 


— and talk 


on the fast new cars? 


After all— brakes can 


stop your wheels—but 
it takes tires that 
grip to stop the car. 














MORE PEOPLE RIDE ON GOODYEAR TIRE 








































THAN ON ANY OTHER KIND 








Advanced Cotton Payments 
Will Aid Southern Marts 


lating to the sum to be distri- 
buted during October: 


Washington, Sept. 21.—A further 
stimulus to trade in the Cotton 
Belt, where motor vehicle buying 
has picked up strongly in recent 
weeks, is seen during October in 
the program of the Federal Gov- 
ernment to distribute $72,500,000 
in cotton benefit payments. 

The total disbursement is con- 
siderably larger than that orig- 
inally contemplated and grows 
out of the circumstance that two 
payments will be combined. They 
are the “parity” payment, orig- 
inally scheduled for December 
distribution, and the second in- 
stallment of the rental payment. 

The parity payment represents 
a total disbursement of $28,000,- 
000 while the amount due for 
rental is $44,500,000. It is the in- 
tention of the Government to 
press for complete distribution of 
both during October. 

Total expenditures of the Gov- 
ernment in connection with the 
1934 cotton control program are 
estimated at $117,052,539, of which 
$41,061,775 had been distributed 
up to Sept. 14. The payments are 
divided into three installments, 
the first two representing one- 
half each of the rental due con- 
tracting growers, the third a par- 
ity payment calculated on the 
basis of one cent a pound on 
the estimated share of each farm- 
er’s average past production 
which enters domestic consump- 
tion. The following table shows 
the apportionment of the total 
fund between the various States 
participating in the program with 
the figure in the third column re- 


Goldenrod Found 
As New Synthetic 


Rubber Source 








Washington, Sept. 21.—-If the 
price of raw rubber should ever 
be forced as high again as in 
1923-27 under the Stevenson PJan, 
the United States will be in a fair 
position to produce a good share 
of its rubber requirements. 

Experiments by the U. S. De- 
partment of Agriculture—cover- 
ing practically every important 
plant used for commercial pro- 
duction of rubber throughout the 
world—have singled out as the 
most promising sources for do- 
mestic rubber goldenrod, guayule, 


a shrub which grows well in the | 


Southwest, and Hevea, the rub- 
ber tree of the tropics. 


likely to develop commercially. 
The transfer to the department 
recently of the Edison collection 


of goldenrod selections has given | 
new impetus to the research pro- | 


gram. 

Rubber of good quality has 
been made from goldenrod, but 
the details of extraction and 
manufacture have not been de- 
veloped sufficiently to produce 
rubber on a commercial scale. 
With present knowledge it would 
not be possible to make rubber 
from goldenrod at prevailing 
prices of about 15 cents a pound. 
However, experiments now in 
progress in the department lay 
the foundation for domestic rub- 
ber production in case of an 
emergency. 


New Maintenance Chief 


Is Veteran in Industry 
Indianapolis, Ind., Sept. 21. 
Don Herr of this city, who was 
elected president of the newly 
formed International Garage and 
Maintenance Assn. at Chicago 
last week, has been active in 
maintenance work here since that 
branch of the automotive industry 
first began to organize several 
years ago. He has been head of 
both the local and state associa- 

tions. 

Beginning as a racing driver in 
1911 and 1912 he has kept a 
continuous connection with the 
automotive field, now operating 
the Don Herr Co. at 122 Kentucky 
avenue. 


Of these, | 
goldenrod is regarded as the most | 












Estimated 
Total 1934 
State Benefits 
Ala $11,604,248 
Ariz > § 
Ark 
al 
Fla 
Ga 
Kan 
Ky 
La. 
Mis 
Mo. .. 
N. Mex 
N. Car. Sf 
Okla 8,526,050 
S. Car. 3,950,338 
Tenn. . 804,447 
Texas 35,030,606 
Va. er 300,219 


Total 


. $117,052,539 


Paid to 
Sept. 14 





101, 047 
3,620,944 


22,586 
2,234,204 
4,526,015 

640,071 
590 


243,5 
2,030,831 





$41,061,775 


Estimated 
Balance to 
be Paid 


$7,803,316 | 


42,614 | 
4, 099,392 
8,113,506 
1,292,7 4 

484,832 
3,646,520 
5,899,054 
4,402,127 
2,434,177 
22,585,454 

195,930 | 





$75,990,764 





Gasoline and Oil Taxes 


T otal 227 Million 


Washington, Sept. 21.—Federal 


gasoline and oil taxes produced | 
one-tenth of the entire revenue | 


obtained by the national govern- 
ment during the 1934 fiscal year. | 
These taxes on petroleum pro-| 
vided the government with $227,- 
830,020.87 of its income, an in- 
crease of 61 per cent more than 
the amount collected during the 
fiscal year of 1933, figures of the 


| Bureau of Internal Revenue re- 


veal. 

Although these are only two of 
the 118 taxes levied upon the 
petroleum industry, they pro- 
duced $30,000,000 more Federal 
revenue than did taxes on all the 
new motor vehicles, distilled spir- 
its and wine, toilet preparations, 
candy, chewing gum and soft 
drinks, jewelry, excess profits and 
gifts taxes combined. 
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Truck Authority 


Heads 


Begin Compliance Drive 


Washington, 
an amendment to the code of fair 
competition of the trucking in- 
dustry which makes compulsory 
the payment of code assessments, 
national and state code authority 
officials this week launched their 
most promising campaign to ob- 
compliance with 
terms of the industry’s fair prac- 
tice agreement. 


In the opinion of code authority 
officials, the amendment provides 


tain full 


the missing 


which will bind all members of 
the industry in code obedience. 
According to the provisions of 
the modified code, members of the 
industry may be made to pay 


Sept. 21. 


code assessment fees whether or 
not they assent to the code. Here- 
tofore, it was provided only that 
“members of the industry shall 
be entitled to participate in and 
share the benefits of the activities 
of the various code authorities 
and to participate in the selec- 
tion of the members thereof by 
assenting to and complying with 
the requirements of this code and 
sustaining their reasonable share 
of the expense of its administra- 
tion.” 

This provision left the decision 
to the volition of the individual 
members of the industry while 
the new one makes fee payments 
mandatory. 


Behind 


the 


in the chain 








HOW YOU ARE PROTECTED 
WHEN YOU BUY 








ment” plan of buying, we are glad to make this explanation of what 
financing should cost—and what the financing charge should cover. 


The finance charge pays for the great convenience of buying in this 
manner. It covers interest on the money advanced by the fmance com- 
pany. It pays for credit and collection service, and more important 
—it provides adequate insurance for your car or true k while you are 
paying for it; insurance against the hazards of fire, theft and collision* 


The charge for financing added to the cash delivered price of the 
vehicle w ill give you the total cost if bought on time payments. Some 
people are cuales d by financing and de not understand its cost. By 

applying the rule set forth in the box at the right you can tell to 
the penny just how much the financing charge is on a car or truck 


under any plan. 


We have provided for the time buyers of our cars and trucks the 
Official Chrysler Motors-Commere ‘ial Credit Plan of time payment 
financing. ‘T his plan assures you of a financing service courteously 
ehelalane ‘red with adequate insurance protection and at the lowest 


possible cost. 


Compare the financing charge under our Official Planon a Plymouth, 
Dodge, De Soto, Chrysler, Dodge Commercial Car or truck, and you 


will find that it is as fair as the charge on any car you can buy. 


Your financing arrangement is backed by the resources of Commer- 


cial Credit Company- 


a pione ere ompany in the fie ‘Id of automopile 


financing, with $40,000,000 invested capital. You receive an insur- 
ance polic y written by one of the largest old line companies. Mere 
than 1800 trained e mploye sand 142 Patines srcial Credit or subsidi- 
ary offices provide the utmost convenience—quick, considerate and 
courteous attention to all your dealings. 


a +r Motors adopted the Official Chrysler Motors-Commercial 
Credit Plan as the fairest, soundest and most economical plan 


available. We 


proper financing should cost. 


believe it can be used as a fair comparison of what 


We urge you, therefore, to cut out the box or copy off the rule 
cohen out for you; use this rule to measure the cost of buying a 
car or truck on time. Pay no more than our Official Plan calls 
for—and you will pay no more than is fair. 


*On Dodge Commercial Cars and trucks, collision insurance may be had at manual rates, 


CHRYSLER MOTORS 


UR CARS ON TIME 


7 THOSE people who, instead of paying cash for their cars or 
trucks, prefer to take advantage of the convenient “time pay- 





PAY NO MORE 


for financing than the Office ial Chrysler 
Motors-Commercial Credit Plan calls for. 


Cheek Cost This Way: 
1. Write here the 


asks as down pars ne vill 


wroount your dealer 
(this may in- 


clude trade-in value of an old car). $......c000 
2. Write here the total of all monthly 

payments required, $ 
3. Add the two figures above. Their 


sum is the total cost of car including 
financing and insurance. Dic psasnsaal 
4. Write here the cash delivered price 
of the car. g 
. Subtract amount No, 4 from amount 
No. 3 above. The result is the total cost 
of financing, including insurance *, Oe. csaaxamaan 


v1 


Then—compare this cost with the finance cost 
under the Oflicial Clirysler Motors-Commercial 
Credit Plan, and pay no more tor the financing 
of your car purchase. 


*Fire—Theft 


Collision, 





PLYMOUTH 
DODGE 

DE SOTO 
CHRYSLER 
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IN THIS 
CORNER 


(Continued from Page 4) 


the approval of the majority of the 
dealers in our zone. When it came 
to the point of electing a member | 
from our district to act on the State 
Code Committee, the dealers of our 
district wanted Chester Norris, who 
is now president of the Bangor Au- 
tomobile Dealers’ Assn., but it being 
the wish of Mr. Kidder that Mr. Roy 
Bard be elected to that committee, 
he was nominated by the delegates 
from the western part of the state 
and the delegates from eastern 
Maine claim to have had no oppor- 
tunity to be heard. 

Just prior to the notice of assess- | 
ment being sent out representatives | 
of the code authority called on sev- | 
eral dealers asking them to sign an} 





agreement to pay the assessment, | 
telling them it was necessary for | 
them to sign this agreement under | 


threat of code violation. Many deal- | 
ers signed this without understand- | 
ing what it was all about. 

It is a fact that notice of the} 
assessment was sent to all dealers | 
but that a copy of the budget would | 
be furnished to those dealers asking 
for it after the assessment had been 
paid. Copy of said notice is at- 
tached, hereto. Also copy of an-| 
other notice regarding assessment. | 

I further object to this 
ment on the grounds that it is un- | 
necessary, that it is unreasonably 
large. It would appear from the 
amount requested that the state | 
code authority must intend to 





| 
| 
| 


assess- | 


em- | 
ploy from eight to twelve men for 
the enforcement of the code. This 
assumption is due to comparison to 


the salaries paid state officials in 
our community. The prosecuting 
attorney, who gives practically all | 


of his time to his position, receives 
$1,800 per year. The judge of our | 
local court receives a like sum. 
These, of course, are highly trained 
men with a college education. Our 
city assessors, who are chosen be- 
cause of their long business experi- 
ence, receive a salary of $1,750. The 
chief of our police department, who 


has had mar years training as 
police officer, receives a salary of 
$2.000 Al! »f these men above re- 
rerrea te r e eel utc , I 
their chosen profession. If these 
men can be obtained at these sala 
ries, it is certainly unnecessary to 


raise $30,000 for the code authority 
in Maine. 

Further, a per car assessment 
outlined would produce a 
larger amount than $30,000. 


I want to go on record here 
approving self-governing through 
the code, but I strongly oppose the 
methods of administration. In the 
early stages of the NRA we called 
meetings at the request of Mr. Kid- 
der and went through the motions | 
he requested. Dealers in our zone | 
of influence became dissatisfied with | 
the operation of the code, a meeting | 
of dealers was called and a commit- | 
tee of three appointed to investigate 
complaints and file the same with 
the State NRA Compliance Board. 
Mr. Kidder and Mr. Bonney, upon 
hearing of our action, came to Ban- 
gor in an attempt to iron out our 
difficulty with the state board. They 
were told flatly and plainly just 
what was the trouble. It was finall\ 
agreed that we would withdraw our 
complaints which had been filed with 
the government, “one of which was 
against Mr. Bard,” and that 


as 


much 


as 


we 


Bus Operators Seek 
Code Hour Exemption 


Washington, Sept. 21.Six mem- 


bers of the motor bus industry 
five in Cleveland, and one in 
Charleston, W. Va.—have peti- 
tioned the NRA for exemption 
from the maximum-hour code 
provisions which covers clerical 
employes, it is announced here. 
The applicant firms are: The 
Eastern Greyhound Lines, Inc. 


of Delaware; Eastern Greyhound 
Lines, Inc., of New England: II- 


linois Greyhound Lines, Inc.; 
Pennsylvania Greyhound Lines. 
Inc.; and Greyhound Manage- 


ment Co., all of Cleveland: also 
the Atlantic Greyhound Lines, of 
Charleston, W. Va. 

The petitioners ask that they 
be permitted to work their rate 
and tariff clerks 54 hours per 
week during the months of Aug- 
ust, September and October, 1934, | 
with all overtime to be paid at | 
the regular rate. The code speci- 
fies that clerical employes are not 
to work more than 40 hours week- 
ly, averaged over a 4-week period 


| hereabouts that 
| bile 


| erning code. 


would work with Mr. _ Kidder. 
Shortly after this meeting we had 
occasion to seek aid from Mr. Kid- 
der and we were again shunted off 
on to Mr. Bard, with whom our 
dealings have been very unsatisfac- 
tory. We dealers in the eastern 
zone feel that we can police our code 
ourselves without the exorbitant as- 
sessment which is being demanded 
by Mr. Kidder. It is being rumored 
several ex-automo- 
men, whose business has not 
been successful, are to be employed 
deputy commissioners of our 
code. We feel that if the city of 
Bangor, our county and. state can 
employ highly trained and success- 
ful men for from $1,500 to $1,800 
per year, that the Automobile Deal- 
ers Code Authority can do likewise. 

If our code is to be successful, we 
must have the co-operation of the 
majority of our dealers and frankly, 
Mr. Lane, this can never be accom- 
plished under the high-handed, dic- 
tatorial methods employed by the 


as 





present code authority in this state. 
It is our understanding that the} 
automobile dealers code was de-| 
signed for self-government, and if 
such is the case I am satisfied that | 
the United States government will | 
recognize us and give us an oppor- | 
tunity to take part in this self-gov- 
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Illinois Groups 
Plan Welcome for 


Truck Delegates 


Chicago, Sept, 21.—Four local 
and state groups of truckers will 
serve in the capacity of hosts 
to the American Trucking Assns. 
at their first annual convention, 
originally set for next week but 
now postponed of necessity until 
Oct. 22 to 24, inclusive. 

The organizations co-operating 
in the hospitality end of the pro- 
ceedings are the Cartage Ex- 
change of Chicago, the Agricul- 
tural Transportation Assn., the 
Central Motor Freight Assn., and 
the Illinois Highway Users Con- 
ference. Chester G. Moore of 
the last named association will 
be chairman and Robert C. 
Stockton of the Cartage Ex- 
change will serve as a member 
of the entertainment committee 
for the convention. 

Estimates on attendance at the 
forthcoming sessions, will also be 


an occasion for an election of 
national code authority members, 
indicate that at least 600 dele- 
gates and members of 108 state 
and local trucking bodies will be 
present. Among topics that will 
come up for discussion and, if 
possible, for settlement are rates, 
wages and hours of employes, 
and competition with railways by 
trucking interests, 

At headquarters of the state 
code authority for the trucking 
industry, it was stated today that 
over 18,000 “for hire” trucks are 
now registered in Illinois under 
the code. 


Approve Code Group 

Washington, Sept. 21.—The Na- 
tional Recovery Administration, it 
was announced today, has approved 
the following members of the code 
authority for the Automobile Hot 
Water Heater Industry: C. C. Brad- 
ford, Eaton Products, Inc., Cleve- 
land, O.; J. E. Goerlich, Goerlich, 
Inc., Toledo, O.; F. M. White, Lib- 
erty Foundries Co., Rockford, IIl.; 
G. W. Thompson, Noblitt-Sparks, 
Industries, Inc., Columbus, O.; and 
H. C. MeNeil, Illinois Iron & Bolt 
Co., Carpentersville, IIl. 





Ford Production 
In First 8 Months 
Double Last Year 


Dearborn, Mich., Sept. 21.—Fig- 
ures on Ford production, gathered 
from all parts of the world and 
assembled today, show that the 
company’s output of cars, trucks 
and commercial vehicles for the 
first eight months of 1934 was 
practically twice that of the same 
period last year. 

The figures are: Total world 
production for the first eight 
months of 1933, 352,405 vehicles; 
for the first eight months of 1934, 
696,070 vehicles—an increase of 
343,665, or 97.5 per cent. 

Production in every foreign 
country where Ford has plants 
so far this year has shown very 
substantial increases over that for 
the same period a year ago. In 
some countries production trebled. 
The increase in production for all 
countries outside the United 
States was 68 per cent. 





DUNT 
rURGET. 














Anderson Points to Factors 


Affecting Oil Temperatures 


Detroit, Sept. 21.—In a recent 
survey of current engine design, 
D. E. Anderson, chief engineer of 
the Bohn Aluminum & Brass 
Corp., stressed the necessity for 
keeping oil temperatures within 
safe limits. According to this au- 
thority, high oil temperature may 
be due to a great many causes, 
some of which are cited in the 
following extracts of Anderson’s 
remarks: 


“Too much pressure on the bear- 
ings or too great velocity or co- 
efficient of friction is a major 
cause of high oil temperature. 
Another feature is blow-by, that 
> hot gas escaping past the pis- 
on. 
blow-by should not be more than 
five cubic inches per cubic inch 
of piston displacement at 3,000 
r.p.m., 10 cubic inches at 3,500 
r.p.m., or 20 cubic inches at 4,000 













the biggest advertising campaign ever put behind Safety 
Glass is telling the world right now that A CAR IS NO 
SAFER THAN THE GLASS IN ITS WINDOWS. It is 
also telling about the NEW LOW PRICES at which many 
manufacturers now provide SAFETY GLASS ALL- 
AROUND. The way to cash in on it...and the only 
way to make this advertising sell more automobiles for 
you ...is to order your cars from the factory with 
Safety Glass All-Around. Have them onthe floor,ready for 
delivery. Do that, and you will soon find out how effeet- 


ively Safety Glass All-Around can help you make sales. 


The maximum permissible | 


| 





r.p.m. The pistons should be of 
a material having high conduc- 
tivity, and the design should be 
such that the head and land tem- 
peratures are kept as low as pos- 
sible in order to facilitate lubri- 
cation of the piston rings. Good 
piston rings should be employed 
with the proper selection of com- 
pression and oil rings for the in- 
dividual engine. 


“The cylinder design should be 
such that warping under heat 
will not occur and that the barrel 
will remain round and true under 
all operating conditions. 


“The above are important fac- 
tors in the maintenance of proper 
oil temperature. Other matters 
which must be taken 
sideration are 
design, the capacity and design 
of oil pan, particularly 
gards an adequate reservoir and 





into con- | 
the water jacket | 
| that an oil economy of from 1,000 
as re- | 


cooling surface. The use of 
aluminum for pans can be 
counted upon to reduce oil tem- 
perature from 10 to 40 degrees. 
“Aluminum for crankcase ma- 
terial is coming into use more 
and more with the advent of 
more efficient engines. This ma- 
terial has been particularly effec- 
tive in the V-type engine where 
it is necessary to have a high 
thermol conductivity because of 
the great ratio of piston displace- 
ment to length in such an engine. 
Of course it is also important to 
have the exhaust system properly 
designed in order to have lower 
exhaust gas temperature and the 
bearings should be supplied with 
as much oil as they will handle 
economically. The amount of oil 
circulated should be determined 
by the amount a well-designed 
piston equipped with two com- 
pression rings, one single duty 
oil ring and one high unit pres- 
sure oil control ring operating in 
good bores, can control to a point 


to 1,500 miles per gallon at 70 
miles per hour will be obtained.” 
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Reeves Gives Makers’ View 


On Dealer Code Before PAA 


(Continued from Page 1) 


conditions, all must agree that the 
handling and guidance of code 
matters for the retailers of auto- 
mobiles has been most construc- 
tive. 

“Obviously it is to the manu- 
facturers’ interest to give the 
dealers every possible assistance 
as no manufacturer can long suc- 
ceed without a successful distri- 
buting organization. 

“The manufacturers are aware 
of the evils that the code is in- 
tended to correct and they appre- 
ciate the desirability of correctin;; 
them. For a long time they have 


| been assisting dealers in trying to 


solve these same problems. Con- 
tinuing study is being made of 
this and other codes affecting his 
business by every manufacturer, 


| with a manifest readiness to co- 


operate in every way for mutual 
benefits. 


-OWENS-FORD 
GLASS 











“Of course, there has been some 
chiseling, but it is not so harm- 
ful if a few chisel as it would be 
if everyone did. Moreover, with 
the increased funds of $2,500,000 
raised for code activities, it 
should be much easier to police 
the code and do it without asking 
dealers to spy on one another. 


“While reports vary widely as 
to the merit of certain features 
of the retailing code, there is al- 
most universal recognition that 
90 per cent of the code’s value lies 
in its control of used car losses. 

“Trrespective of what may hap- 
pen to other features of the code, 
the general opinion is that every 
effort should be made to maintain 
and keep this section as nearly 
unchanged as possible because it 
is vitally necessary to dealers’ 
success and is the one thing that 
will prevent motor car retailing 
from getting into the horse-trad- 
ing class. 

Beware the Used Cars 

“The used car department is 
one department of the business 
where the dealer can be influ- 
enced by rumors rather than by 
facts and where he is apt to de- 
ceive himself most as to real 
values in order to make a new car 
sale. - 

“Some other features of the 
code which involve only a few 
dollars but which were included 
to make it air-tight are not 
looked upon as nearly so impor- 
tant and yet they are items that 
require much costly policing. 

“While resolutions have been 
passed by various dealer associa- 
tions, asking for the manufact- 
urers’ assistance in policing and 
enforcement, I find considerable 
doubt on the part of our members 
as to their legal rights in that 
direction. 

“T find every manufacturer tre- 
mendously interested in the suc- 
cess of his dealer and fully cog- 
nizant of the importance of prob- 
lems for which the code is ex- 
pected to provide a solution. 

“TJ gather opinions that any 
combination of car manufacturer 
and dealer to maintain price con- 
trol would be considered highly 
obiectionable by the consumers 
and might eventually bring about 
Government control such as is 
found in other industries where 
price fixing is allowed. Then too, 
any attempt of manufacturers to 
impose their will on dealers in a 
way that might drive them out of 
business for alleged violation of 
a provision of a code which was 
imposed by dealers upon them- 
selves would doubtless bring law- 
suits for damages. 

Cancellation May Cause Suit 

“Tf the manufacturer cancelled 
a franchise some other manu- 
facturer could take on the same 
dealer the next day. If the man- 
ufacturers combined among 
themselves under an agreement 
not to sign a dealer whose fran- 
chise was cancelled for code viola- 
tion, then such manufacturers 
might be subjected to a suit for 
conspiracy by the cancelled deal- 
er and by the Department of Jus- 
tice. 

“Even if a dealer was cancelled 
by agreement, we know from ex- 
perience how simple it is to trans- 
fer his business to a relative and 
continue with another line of cars. 

“All automobile manufacturers 
are not members of the National 
Automobile Chamber of Com- 
merce, so even, if deemed desir- 
able, a unified position would be 
difficult to obtain. 

“There are varying views by 
dealers as to the way the code 
affects low priced and high priced 
cars. 

“Some dealers insist the air- 
tight code encourages rather than 
discourages bootlegging methods. 

“Many dealers are strong advo- 
cates of the code being limited to 
the used-car and list price provi- 
sions with some flexibility in 
other departments of the _ busi- 


' ness.” 
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Low Prices, High Output 


Aid in Recovery Drive 


New York, Sept. 21. — With 
domestic sales of motor vehicles 
already 47 per cent ahead of the 
same period last year, the pre- 
diction of business experts that 
the automobile industry would be 
a leading factor in the Nation’s 
recovery from the depression is 
being fulfilled, Alfred Reeves, 
vice-president of the National 
Automobile Chamber of Com- 
merce, reported in an address 
before the Pennsylvania Automo- 
tive Assn. Monday. 

“The progress made by the in- 
dustry as indicated by its sales 


“a word in 
edgewise” 


(Continued from Page 4) 


the entire automobile industry 
ought to pay for the “juice” be- 
cause all that has kept motor ve- 
hicle sales from hitting even 
greater highs this year was the 
lack of confidence, NOT INSTI- 
GATED BY THE BUYING PUB- 
LIC, but the _ short-sightedness 
and general cussedness of parti- 
san politicians who have dis- 
paraged every honest experiment 
intended to promote recovery. 
* * * 

CONTINUALLY WE HEAR of 
the “surprise” experienced by the 
automotive manufacturers and 
dealers alike at “the way busi- 
ness has held up through July; 
then August and now September” 
in the face of drought and strikes 
and contrary to the dire forebod- 
ings of the whole calamity-howl- 
ing mob of politicians who were 
let out of congress to try and save 
their faces in this Fall’s elections. 

The simple fact is THAT THE 
KIND OF AMERICANS WHO 
BUY AUTOMOBILES AND 
TRUCKS HAVE MORE MONEY 
IN THEIR POCKETS THAN 
THEY HAD A YEAR AGO! And 
you don’t have to confine your- 
selves to the registration figures 
of our business to prove it. Ask 
the movies, the Sears-Roebuck 
stores, the sellers of everything 
the masses use from chewing- 
gum to fishing tackle .. . their 
increased sales are reflected in 
their financial reports and divi- 
dend records. Many a directors’ 
meeting lately has spent hours 
trying to find the “bug” in the 
statements which the manage- 
ment presented, simply because 
they “won't believe there is any 
such animal” as sales increases 
and profits. 

* * * 

JUST IN THE NICK OF TIME 

and at the very bottom of our 


depression, came the “Three Lit- | 
“Whose | 


tle Pigs” and the song 
Afraid of the Big Bad Wolf?” 
which gave millions of Americans 
a new lease on life. 
who created it was inspired from 
on high, if ever Joan D’Are was. 
Every crusade had a battle-cry 
and impregnable fortresses fell 
before the inspiration it gave. 
Now in the second stage of our 


road to prosperity, when they had | 


most of us believing that the gov- 
ernment’s A. B. C.’s and the X. 


Y. Z.’s were either going to make | 


or break this old country of ours, 
comes 
dustry who can “make the front 
page” of every newspaper in the 
world any time he wants to, with 
a simple statement that has 
punctured the whole 
balloon of the Washington scare. 


Luckily most of the hundred | 
and twenty million folks who buy | 


things KNOW Ford is right, that 


“NOTHING CAN HURT THE | 
not even | 
partisan- | 


UNITED STATES”... 
the well-intentioned 

pessimists who are asking in dour 
tones “who is going to pay for 
all this?” ... 


the money in our own jeans to 
pay our share of it! I’ve never 
yet found a friend who paid a 
bigger income tax than I do who 
would volunteer to trade me his 
greater income for my lower tax 
levy. Did you?—G. M. 8. 


Walt Disney | 


a man from our own in- | 


bugaboo- | 


who the heck cares, | 
so long as we individually have | 





and production records for the 
year has been achieved largely 
through the self-enlightened in- 
terest of automobile company ex- 
ecutives who have been willing to 
sacrifice immediate profits in 
order to accelerate the return of 
business normalcy,” Reeves de- 
clared. 

“While production costs have 
been increased substantially due 
to wage increases and higher 
prices for raw materials, the car 
makers reduced prices under last 
year. Profits in the industry have 
been low with only a few auto- 
mobile concerns operating in the 
black,” he revealed. 

“This is largely due to the price 
reductions which have been made 
to keep labor employed and deal- 
ers supplied with fast moving 
products. Most of the automobile 
companies are showing a deficit 
on this year’s operations and the 
profits of the other will be ex- 


| tremely modest,” Reeves pre- 
dicted. 

The improved position of auto- 
mobile dealers throughout the 
country, due to the operation of 
the recovery program and the 
increased volume of _ business 
which has been available to them, 
is a source of great encourage- 
ment to automobile manufactur- 
ers, Reeves disclosed. 

“Another source of encourage- 
ment is the evidence of recovery 
and increased markets for motor 
vehicles in foreign countries,” he 
said. “Sales of motor vehicles 
of American manufacture and 
design are running more than 
150 per cent ahead of last year. 


In this connection, Reeves 
called attention to popular cam- 
paigns now being carried on in 
Michigan, Iowa, Ohio and several 
other states to reduce motor ve- 
hicle taxes and to freeze maxi- 
mum rates of license plates and 
gasoline taxes by constitutional 
amendment. This plan has al- 
ready worked _ successfully in 
Missouri where _ constitutional 
amendment holds the gasoline tax 
at two cents a gallon. 
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Corn-Hog Bonus Payments 
Step Up to Faster Pace 


Washington, Sept. 21.— Hight 
hundred thousand farmers in 39 
states already have received $78,- 
500,000 in benefit payments under 
the corn-hog program of the Agri- 
cultural Adjustment Administra- 
tion, it was announced here this 
week. A total of $54,500,000 re- 
mains to be paid during the pres- 
ent year, a disbursement that is 
being taken care of at a rate of 


M-R-C Coast Branch 


Jamestown, N. Y., Sept. 21.—The 
Marlin-Rockwell Corp., manufactur- 
ers of M-R-C ball bearings have 
opened a factory branch at 550 Polk 
St., San Francisco, California. This 
branch will also serve as the San 
Francisco headquarters for the 
M-R-C Bearings Service Co., dis- 
tributors of M-R-C Ball Bearings 
for automotive and industrial re- 
placement purposes. James Ross 


Brown has been appointed branch 
manager. 


two and one-quarter million dol- 
lars a day at present. 


From Sept. 8 to 14, inclusive, a 
new records in total weekly dis- 
bursements was established when 
the sum of $15,867,259 was mailed 
to participants in the program. 
The daily all-time high was set 
on Sept. 12 when 38,500 checks 
totalling over $3,700,000 were 
mailed from Washington. 

In all, the Government negoti- 
ated 1,200,000 contracts under the 
corn-hog program. Of these, pay- 
ments have been made on 829,- 
641, or approximately 70 per cent. 

Among the 39 states whose 
farmers share in the program, 
those of Iowa have been the larg- 
est gainers. They have received 
more than one-fourth of the total 
disbursed to date, actually $20,- 
541,771. At the other end of the 
list stands Connecticut whose 
growers have received $2,001. 
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=~ No automobile 


part carries greater responsibility than the 


steering knuckle. 
stressed, vital part 


ductility —and more. 


Steel for this severely- 
must have strength and 
Above all else, bars 


and billets must be absolutely sound and 
free from surface defects that, on account of 
the intricacy of the forging, might cause 
hidden points of weakness. 

In addition to the popular S. A. E. 3135, 
we offer other specially prepared steels. 
But, whatever analysis you specify, you'll 
be sure of realizing its full latent possibili- 
ties if you have Bethlehem make the steel. 

Through many years of experience in 
making alloy steels since these steels were 
first resorted to in the search for higher 


“physicals,” 


Bethlehem has developed a 


melting practice that, in its influence on the 
quality of the steel, is the equivalent of 
another alloying element. 


BETHLEHEM jc ALLOY STEELS 








Throughout manufacture — in the proc- 
esses between the open-hearth and the billet 
or bar,as well as in the melting—Bethlehem 
Alloy Steels are under the alert eyes of men 
who see beyond their particular task to the 
operations in your plant, and the intended 


service. 


Always within specifications, of 


course, they swing many small details in 
the direction that will best suit the steel to 
the customer’s needs, resulting in practi- 
cally “tailor-made” steels. 

As a result, when Bethlehem makes a 
steel for steering knuckles you can be sure 
that it is strong, tough, sound, with a per- 
fect surface, and easily forged and heat- 
treated —a steel that goes a long way 
toward making the production of perfect 
forgings a matter of certainty. 


BETHLEHEM STEEL COMPANY 
BETHLEHEM, PA. 
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Neighborhood Plan Keeps Car Buyers Coming 


Car Sales Show Less Dr Oop Linwood Chevrolet Goes Modern 
Than At Old Dealerships 3 


By E. M. LUBECK 

S EASONAL slacking up in car sales locally has slightly 
affected the sales of the majority of the dealers in the 
metropolitan sections of Detroit. Dealers in for the newer 
types of neighorhood sales and service stations seem to 
be holding their own. A check up on all the new stations 
shows that while the car sales have fallen off to a light 
degree, for these dealers too, they have not slacked off to 
the extent experienced by some of the dealers in the 

older type buildings. © 
Dealers contemplating putting 
up, newer type of buildings who 
have studied the operations of 
the dealers now in this field have 
no intention of abandoning their 
plans. On the other hand, they 
are pushing to have their build- 
ings finished at an early date. At 
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port for night duty at the sta- 
tion, quite the reverse of when I 
ask them to take the night shift 
at the showroom. 

In a recent financial statement 
received by the Chevrolet Motor 
Co. dealer building department 
from V. R. Nall who handles the 


least 15 new buildings will be 
opened up in the next 60 days. 
Reports from the state indicate 
that a number of new buildings 
will be ready for service and sales 
activities within the next few 
months. 

Car Sales First 

The question has arisen as to 
whether the dealers operating on 
the new basis will show a tend- 
ency to concentrate on service 
sales in stead of making an effort 
to increase new and used car 
sales. The answer to the question 
according to statements by deal- 
ers themselves is that the increas- 
ing number of new contacts be- 
ing made through the service sta- 
tion type has given them oppor- 
tunities for making sales which 
they might not have had other- 
wise. 

One of the leading dealers, with 
a station now in operation for 
over two months, in telling his 
story of sales stated that while 
he was interested in profits no 
matter where they came from he 
was pleased with the sales re- 
sults even though at the moment 
there was a slight drop in the 
actual number of sales as com- 
pared with July and August. 

“We are now coming into a sell- 
ing season which has every ear- 
mark of being better than any we 
have seen so far this year and 
we have more people interested 
in new cars than at any time 
since we have been operating the 
new plant. Every one of these 
prospects are names we have 
picked up at the service entrance 
or at the gasoline pumps and the 
point that surprises me, more 
than anything else, is the fact 
that the car owner is willing to 
give us time to tell our story on 
both service and new cars. Used 
cars are not bothering us much 
and our stock is just right for the 
volume of business we are doing. 
Our salesmen are feeling happy 
and I have noticed that they are 
more alert than ever before and 
not missing any opportunities to 
sell either cars or service.” 

One of the feeder station 
erators says that his car sales 
satisfactory in every way 
though his sales force having had 
a successful season so far is 
somewhat disappointed in regards 
to the actual sales during Septem- 


op- 
are 
al- 


ber. He feels that any thought 
that his organization might be- 
come service minded and lose 


sight of the fact that primarily 
they are in the car retailing busi- 
ness is not justified by the actual 
sales results obtained so far. 


Plan is Sound 
“Our men,” he says, “are for 
the feeder station idea 100 per 
cent, several of them having 


made most of their deals with 
owners they have met for the 
first time in the station. One of 
the most unusual demands from 
the salesman is that they want 
more hours of duty at the sta- 
tion instead of at the main store. 
They claim that the number of 
prospects contacted at the feeder 
station out-numbers those they 
meet at the store and I have no 
difficulty in getting men to re- 


Chevrolet cars in Iowa City, Iowa, 


shows comparisons to the volume 
of sales obtained through the pos- 
sibilities of his new building. He 
not only shows a gross profit for 
all departments almost 


building, but shows that while the 
sales of parts and accessories and 
service shows tremendous in- 
creases the sales of cars and 
trucks also almost doubled. Nall 
has been in his new plant almost 
a year. He paid for the new 
building in less than a year and 
his operating expenses have more 
than been taken care of through 
sales of service and parts. His car 
and truck sales have been velvet. 


Court Restrains Dealer 


From Violating Car Code 

Grand Rapids, Mich., Sept. 21.— 
Federal Judge Fred M. Raymond 
Tuesday granted preliminary in- 
junctions restraining Emil Peter- 
son of Menominee, Mich., doing 
business as the Peterson Motor 
Co., automobile dealers, from vio- 
lating any of the provisions of 
the retail automotive code. The 
court indicated Peterson would 
have until January term of court 
at Sault Ste. Marie to show cause 
why the order should not be 
made permanent. 

Peterson was accused of failing 
to include the state sales tax in 
making sales, as required by the 
code, and of 
trade-in allowances toward the 
purchase of new motor cars. 
admitted through his attorney 
the violations and filed a stipula- 
tion consenting to the issuance 
of the injunction and agreeing to 
abide by the court’s decision. 


Charges NRA Spikes 


Tire Code Progress 
Washington, Sept. 21.-The Na- 
tional Tire & Battery Assn., 
through its president, George J. 
Erlinger, has filed a 
with the National Recovery Ad- 
ministration against alleged de- 
lays in enforcing the retail tire 
and battery code. 





giving excessive | 


double | 
that of last year with the old| 


He | 


complaint | 


It was charged by Erlinger that | 


the delay by the NRA in approv- 
ing budgets for the code author- 


ity and the local control boards | 
has made enforcement of the code 


impossible. 
recent administrative order ex- 
empting the mail order houses, 
gasoline stations selling tires, de- 
partment stores and automobile 
dealers from contributing to the 


He also attacked the | 





Linwood Chevrolet, Inc, in Detroit has moved to its new building, specially designed for sales and 


super service. 
ployes. 


Ten additional salesmen will be engaged, besides 18 service and parts department em- 
The building is of white glazed tile, with the filling station accessible from two streets. Ad- 
joining the building on Linwood is a truck display court, 40x140 feet. 


Principals are Fred Faber, 


president; Max Carp, secretary and treasurer, and Carl S. Schiller, sales manager. 





MEMA Admits 
1l New Firms 
To Membership 


New York, Sept. 21.—Eleven 
more manufacturers have beome 
affiliated with the Motor and 
Equipment Manufacturers’ Assn. 
since Aug. 15 to bring the total 
additions to the MEMA roster 
up to 54 since the first of the 
current year. 


This increase is attributed to a 
constantly growing interest in 
the general activities of the asso- 
ciation as a clearing house for 
manufacturers’ problems, recog- 
nition of the merits of the MEMA 
credit department and the Auto- 
motive Service Industries Show of 
which the MEMA is one of the 
sponsors. 

Following are the 11 newest 
additions: Amerian Grease Stick 
Co., Muskegon, Mich.; Clover 
Mfg. Co., Norwalk, Conn.; C. V. 
S. Mfg. Co., Flint, Mich.; Dole 
Valve Co., Chicago; General Au- 
tomotive Specialty Co., New York; 
Mansfield Tire & Rubber Co., 
Mansfield, O.; Morrison Bros. Co., 
Dubuque, Iowa; Townsend Co., 
New Brighton, Pa.; Service Mfg. 
Co., Erie, Pa.; Wagner 
Co., St. Louis, Mo., and Watson 
Rubber Stem Tube Co., Inc., In- 
dianapolis, Ind. 





Union Wins Election 





Electric | 


| Plymouth, 


At Wisconsin Axle 


Oshkosh, Wis., Sept. 21.—By a 


| Loach, 
| Packard; Theo. Luce, 


margin of 14 votes, employes of | 


the Wisconsin Axle Co. endorsed 
Lodge No. 451, International As- 
sociation of Machinists, as their 
“bargaining unit” to negotiate 
with the company. The decision 
was made by 86 per cent of those 
eligible to vote. 


The machinists’ union, now hav- | 


ing the endorsement of the major- 
ity of employes who voted, is ex- 
pected to renew its relations with 


the company officials, and re-sub- 


mit the list of recommendations, 


| sought in behalf of the workers. 


expenses of the tire and battery | 


‘New York State Names 


code. 


7 e ° OY 
Entertain Lincoln Stars 
Chicago, Sept. 21.—Ford Motor Co. 

officials are 

role of host 
building at the 
important delegations 
are a group of 60 star Lincoln sales- 
men from throughout the country, | 
and another of nearly 100 members | 
of the Automotive Transportation 
Supervisors’ Assn., of Chicago, rep- 
resenting large fleet truck and car 
users. Next will come the invasion 
by some 600 leaders in a _ nation- 
wide service men’s contest held by | 
the Ford Co. 


big 
Among 


at the company’s 
World’s Fair. 


next week. 


eral days here 


busy these days in their | 


entertained | 


| 
| 


Pratt as Tax Delegate 
Albany, N. Y., Sept. 21.—Gov. 
Herbert H. Lehman today ap- 
pointed Theodore D. Pratt, presi- 
dent of the New York State Mo- 
tor Truck Assn., Inc., a delegate 
to represent the State of New 
York at the 27th annual confer- 
ence of the National Tax Assn., 
which is to be held in Boston on 
Oct. 1-5. 


Pratt has been interested in tax 
matters for years and has given 


They will spend sev-| @ great deal of study to general 


tax matters. 





1935 New York Auto Show 
In Palace, January 5 to 12 
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Assn, of New York, Inc., for ad- 
ditional space. 

(c) Truck dealer members of 
the association. 

(d) Associate members of the 
association on a priority basis of 
length of membership in the 
association. 


(e) Members of the Motor and | 


Equipment Manufacturers Assn. 
in accordance with the existing 
plan of that organization. 

(f) Dealers in or manufactur- 
ers of parts, accessories, or auto- 
motive equipment on the basis of 
the number of years previously 
exhibited at the New York show. 

(g) All other applications for 
space will be handled on a basis 
to be designated by the show 
committee. 

The allotment of space for ac- 
cessory and shop equipment ex- 
hibits will be made at a later 
date. 


To participate in these first 


| allotments, all applications should 
| be in the hands of the 


ment not later than Sept. 29. 
Alfred Reeves, vice-president of 
the National Automobile Cham- 
ber of Commerce, is manager of 
the show. W. L. Colt, Dodge- 
is chairman. 
Other members of the commit- 
tee are: 
Don Ahrens, 
Pontiac; 


A. E. de- 
Eastman, 
Ford-Lin- 


Cadillac; 
Ca 


coln; Walter Pape, Chevrolet; G. 
O. Simons, Chrysler-Plymouth; 


George Stowe, Reo; C. B. Warren, 
Nash; C. K. Whittaker, Stude- 
baker, and F. L. Yarrington, 
Buick. 


Michigan Employment 
Holds Above Last Year 


Detroit, Sept. 21. 
Aug. 15, in 1,055 Michigan manu- 


facturing plants reported by state | 


department of labor and industry, 
numbered 361,584, a drop of 4.6 
per cent under July 15, but 23.2 
per cent above August, 1933. 
Weekly payrolls in August for 
plants averaged $7,946,619, an in- 
crease of 4.1 per cent over July, 
1934, and 183 per cent above 
August, 1933. 
ment for all industries using 1923- 
26 base was 80.7, compared with 
84.4 in July and 71.0 in August, 
1933. 


Reports from 107 automobile 
plants having 228,176 employes 
and average weekly payrolls of 
$5,300,966 showed a drop of 5.2 
per cent in employment under 
July, but still 28.6 per cent above 
August, 1933. 





manage- | 


Employes on | 


Index of employ- | 





Hudson Motor’s 
8 Mos. Shipments 
Double ’33 Mark 


Detroit, Sept. 21—Factory ship- 
ments of the Hudson Motor Car 
Co. for the eight months ended 
Aug. 31 totaled 72,715 cars, in- 
cluding both Hudson and Terra- 
plane shipments and _ including 
both Canada and export deliver- 
ies, the company announced to- 
day. This represents an increase 
of 109 per cent over total ship- 


ments of 34,783 cars reported 
for the corresponding’ eight 
months of last year. The total 


also was 77 per cent in excess 
of the total shipments of 40,982 
cars reported for the full year 
1933. 


Contrary to the seasonal trend, 
| shipments during August were 15 
per cent in excess of July ship- 
ments. Retail sales in the United 
States alone during August were 
| 40 per cent in excess of total 
shipments including Canada and 
| export, resulting in a substantial 
reduction in stocks of cars in 
the hands of dealers. 





MEWA Announces 
Nominating Group 
Chicago, Sept. 21.—The make-up 
of the committee appointed to 
nominate members of the Motor 
| and Equipment Wholesalers Assn. 
board of directors, which will be 
elected at the annual meeting in 
November, was announced today 
at MEWA headquarters here. 


Those serving on the committee 
are George H. Niekamp, chair- 
man; C. J. Shaw, G. A. Hibbins, 
E. M. Lewis, H. L. Gwatkin, W. 
H. Metz and R. W. Hart. The 
directorship will be increased 
from 12 to 15 members. In addi- 
tion to the three new directors, 
four will have to be chosen to 
succeed those whose terms ex- 
pire. The list will be submitted 
to membership of the association 
in ballot form through the mails 
during October. 





Watch Your Bills 


Muskegon, Sept. 21.—About $11,000 
in “unnecessary and unlawful” 
freight charges has been recovered 


for Campbell, Wyant and Cannon 
Foundry Co. and Lakey Foundry 
and Machine Co. under a decision 


handed down by the interstate com- 
merce commission on a case filed by 
| the traffic department of the Mus- 
kegon C eee of Commerce in 1930. 


| 
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which is so productive of sales 
at these feeders that out came the 
old notebook and I took down the 
conversation. 

As the owner pulled up in the 
driveway the attendant solicit- 
ously raised the hood, gave the 
engine a cursory glance, then 
turned to the owner with “and 
how are you today, Mr. Martin?” 
Following which the tank was 
filled and the attendant did his 
stuff. 

k ok ot 

ATTENDANT, pointing to tires: 
“I think I can save you some 
money, Mr. Martin.” 

Owner: “How?” 

Attendant: “If you are going to 
do much driving, you'll have to 
get new tires, unless you are plan- 
ning to buy a new car—” And 
he paused. 

Owner: “I’d like to buy a new 
car, but I can’t afford it.” 

Attendant: “We got some of the 
best used car values in Detroit, 
if you are interested in that.” 


Owner: “I guess I'll have to 
make the old bus do.” 
Attendant: “That’s why I can| 


save you money. If you are go- 
ing to keep the old car, next week 
we will have a big tire sale. Look 
at this list and see what I can 
save you on new rubber.” 
ok * ok 

BY WHICH you can see the 
clever approach. The attendant 
did not come out bluntly and 
scare the prospect away by ask- 
ing him if he was going to buy 
a new car. His questioning 
brought out that point definitely, 
so he suggested a used car as a 
possible sale. Drawing a blank 
here, he switched to tires. He 
never overlooked a sales possibil- 
ity—new car, used car, new tires, 
and he had sold gas and oil—he 
had run the gamut. 

* oe ok 

I HAPPENED to know Martin 
and we chinned a bit, Martin ex- 
pressing great surprise and evi- 
dent pleasure at the attendant 
knowing him and calling him by 
name, inasmuch as he only had 
been there only once before. So I 


quizzed the attendant after Martin | 


left and was let into the secret. 
When a car comes in for oil the 
attendant serving notes the mile- 
age and the owner’s name on a 
tag which is fastened to the radi- 
ator back under the hook, so next 
time all the attendant has to do 
is to read the name and surprise 
his customer by calling him by 
name, pleasing the customer by 
the recognition. 

Just another bit of evidence of 
the neighborly feeling created by 
this new type of service. 

* * * 

INTERESTING statements this 
week by two of the greatest fig- 
ures in the automobile industry, 
not on automobile subjects per- 
haps, but interesting just the 
same: 

W. S. Knudsen, executive vice- 
president of General Motors, as 
he was shoving off for Europe, 
expressed himself as doubting 
that leaders of the Upton Sin- 
clair type would continue to wield 
great influence on this country. 
“The country will never submit 
to Socialistic regimentation and 
it will emerge from the depres- 
sion because it has too many 
Charles M. Schwabs,” he is quoted 
as saying. 

Henry Ford used the American 
Magazine to register his belief 
that the politicians cannot save 


25% of Patent Suits 


Involve Motor Devices 


New York, Sept. 21.—Nearly 25 
per cent of the patent suits filed 
in Federal courts this year have 
involved devices of an automotive 
character, reports George C. Ar- 
vedson, manager of the Patents 
Department of the National Auto- 
mobile Chamber of Commerce. 

Of 522 patents filed during the 
first eight months of this year, 
117 of them concerned devices for 
use in the automobile industry, 
Arvedson disclosed. 


| 


or ruin the country. “My belief 
is that what goes on in the Cap- 
ital is of no great importance,” 
he says. “Laws do not save a 
country. We are too strong and 
resourceful a people to be hamp- 
ered by legislation. Nothing can 
hurt the United States.” 
* * * 

PAUL PRYS, that is we fellers 
who write on automobile subjects, 
cannot but be interested in the 
announcement that Ray Sackett 
will pair up with Hal Ressler in 
the handling of Pontiac publicity 
for MacManus, John & Adam, the 
advertising agency having the ac- 
count. We who have known 
Sackett over the years always 
have felt that Ray’s stories are 
as dependable as if one of the 
staff had written them. And when 
an editor says that, that’s an ac- 
colade for the publicity man un- 
der discussion. 


Chrysler Dealers 


Sales Combine 


Upward Trend 


Detroit, Sept. 21.—Chrysler 
Sales Corp. dealers reported re- 
tail deliveries of 580 Chryslers 
and 2,443 Plymouths in the week 
ending Sept. 15. This is in addi- 
tion to the large number of Plym- 
ouths delivered by the Dodge and 
De Soto dealer organizations. The 
grand total of 3,023 units repre- 
sents an increase of 9.7 per cent 
over the previous week. The in- 
crease in Chrysler deliveries alone 
was 12.8 and in Plymouth deliv- 
eries 9.0 per cent. 


The total retail deliveries of 
Chrysler and Plymouth cars by 
Chrysler dealers only for the first 
37 weeks of the year 1934, includ- 
ing Sept. 15, is 110,975 units, an 
increase of 27.7 per cent over the 
total of 86,870 for the correspond- 
ing 37 weeks of 1933 and more 


| than double the 53,105 units re- 
ported in the corresponding period 


of two years ago. 


BENDIX 
DRIVES 


Have world 


wide acceptance and 


approval 


... starting 


millions of motors 
everywhere, every day 





TARTIX 


Companion unit to 


BENDIX DRIVE— 


Starts your engine at the turn 
of the switch-key .. . keeps 
it started automatically 


Bendix Drives are famous for their unfailing performance 


7 - a : 7 
wherever gasoline engines are started. There is a size and 





Uncle Sam Wields Stick 
Over Car Code Violators 


Washington, Sept. 21—Nine au- 
tomobile dealers in four states in 
recent days have felt the punitive 


arm of the law in connection with | 


alleged violations of the code of 
fair competition of the motor ve- 
hicle retailing trade. 


Three of the cases represent the 
first prosecutions in Massachusetts 
under any NRA code. They in- 
volve Ellis N. Wood, Studebaker 
dealer; the Bland Motor Co., and 
the Wheaton Motor Co., the latter 
handling Hudson products. At 
the request of the United States 
District Attorney, Federal Judge 
H. D. McLellan, Boston, issued a 
blanket injunction against viola- 
tions of any code provisions. 


In the first prosecution under 
the dealers code in Texas, E. M. 
Piper, Dallas, was indicted on 
two counts and bound over by the 
United States Commissioner. He 
is accused of making an over- 








design for every requirement. 


One of the most widely used chassis units and none more 
popular with car owners and manufacturers alike than the 
time proven Bendix Drive. There is a nation-wide stock of 
service parts and the Exchange Plan making nation-wide 
service available when necessary. 

Startix, companion unit to Bendix Drive, is standard on 
many cars and is available for any car, new or old, using the 
Bendix Drive. Startix means “Switch-Key Starting,” and fully 


automatic Re-starting, quickest, safest and most convenient. 


ECLIPSE MACHINE COMPANY 
ELMIRA, NEW YORK 
(Subsidiary of Bendix Aviation Corporation) 


STARTIX 
ote ola ae) 





allowance on a used car and of 
selling a new car for resale to 
other than a franchised dealer. 


Permanent injunctions against 
three Maryland dealers, enjoining 
violations of the retail trade code 
were granted in Federal Court at 
Baltimore. The three firms were 
the Phoebus Bros. Chevrolet Sales 
Co., Princess Anne, and the Park 
Circle Motor Co. and Anderson 
Motor Co., both of Baltimore. 


In Chicago, the Clark Maple 
Chevrolet Co. and the Clark Oak 
Dodge Co. have been indicted by 
a Federal grand jury on charges 
of violating the motor vehicle re- 
tailing trade code. Over-allow- 
ance on a used car is charged in 
the indictment against the first 
mentioned concern, while the 
latter is accused of selling a new 
ear below the factory list price 
provision and offering a discount 
or gratuity to induce a purchase. 



























Dodge Dealers’ 
Deliveries Near 


200,000 to Date 


Detroit, Sept. 21—Dodge deal- 
ers’ passenger car sales for the 
week ending Sept. 15 accounted 
for 3,043 passenger cars and 867 
commercial cars and trucks. The 
addition of these deliveries to 
previously reported figures bring 
1934 deliveries to 150,980 passen- 
ger cars (72,539 Dodge cars, 78,- 
441 Plymouths) and 34,315 Dodge 
trucks, or a total of 185,295 ve- 
hicles as against 129,387 vehicles 
delivered within the correspond- 
ing period of 1933. 

The figures quoted represent 
domestic sales of new cars and 
trucks and do not take into ac- 
count overseas shipments and 
sales made in Canada. Deliveries 
of used cars reported by Dodge 
dealers for the week ending Sept. 
15 amounted to 4,243 passenger 
cars and 731 trucks, or a total 
of 4,974 used vehicles. 












STATES 








Arizona 






Arkansas 





California 
Connecticut 
Delaware 
Florida 
Georgia 
Idaho 


Illinois 





Kansas 


Maryland 


Coming Events 


Minnesota 


SEPTEMBER 
20-22—Washington, D. C. Trade Assn. Exec- 
utives Meeting. 
21-22—Cleveland, O. Natl Assn. Motorbus 
Operators’ Annual Meeting. 
22-27—Cieveland, O. American Transit Asm. 
Convention and Show. 
25-27—Columbus, 0. Ohio Petroleum Market- 
ers Assn. Convention. 


Missouri 


Montana 
Nebraska 


New Hampshire 
OCTOBER 
{-5—New York. American Society for Metals 
Meeting. 


1-5—Cleveland, 0. American Society of | N . 
rth Caroli 
Safety Engineers’ Meeting ™ nea 


1-5—New York. American Welding Sootety 


New Mexico 


| 
Meeting. | North Dakota 
1-5—New York. Natl Metal Congress ané 
Exposition. | Gite 
1-5—Cleveland, 0. NatL Safety Counce 
Meeting. 


Rhode Island 


4-14—Paris, France, Automobile Salon. 


—  {!-20—London, England. International Aute 
mobile Show. . 
South Carolina 
12-13—Tulsa, Okla. American Institute of 
Mining and Metallurgical Engineers. 
22-26—Philadelphia, Pa. American Foundry- | South Dakota 
men’s Assn. Convention. 
22-26—Philadelphia, Pa. International Foun- Utah 


dry Congress. 


a1-Nov. 2—New York. NatL Foreign Trad 





Cumnee. Vermont 
Virginia 
Washington 
Pioneer West Virginia 
in the . : 
Wisconsin 
Development 
of the Dist. of Col. 






Total 30 States 
for August 
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immediately upon release twice weekly. 
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AUTOMOTIVE DAILY NEWS, SATURDAY, SEPTEMBER 22, 1934 


LATEST CUMULATIVE NEW PASSENGER CAR 


These cumulative figures, showing the number of new automobiles registered In each state during the preceding month are published in Automotive Daily News 
Figures supplied by R. L. Polk & Co. with exception of New Jersey, 


Metropolitan New York area which are compiled by Sherlock & Arnold. 


GENERAL MOTORS GROUP 


Plymouth 


131 
60 
191) 
170} 
2382 
2281 
523 
580 
72 
58 
415) 
291 
486 
496) 
156 
1993 
1839| 
529) 
531) 
456 
397 
578 
635 
827 
1201 
180 
148 
327 
106 
89 
93 
100 
60 
902 
590 
102 
137 
2715 
3115 
261 
280 
338 
373 
114 
110 
114 
112 
107 
79 
623 
344 
468 
537 
625 
198 
696 
732 
344 
207 
16844 
16426 


GROUP 


Plymouth 


9679 
11669 
16684| 
8265] 
30918 
9894 
34274 
15327 
33280) 
24986| 


34080) 


29451 


38244 
31895 





2973 | 
3122] 
670] 
734] 


581] | 


601] 
735 | 
890] 
1124 
1756 
267 | 
211] 
423] 
532] 
128 | 
137] 
138 | 
90] 
1102] 
815] 
132 | 
173] _ 
3602 | 
1821] 
361] 
119] 
428 | 
183 | 
162] 
180] 
167] 
168] 
134] 
123] 
822] 
538] 
674] 
835] 
800 | 
7731 
983] 
1116] 
472 | 
394] 
22824] 


24929 






Totals 






14589 
17754 
23213] 
14181] 
43320 | 
16366 | 
50706 
25024 
47509 
37613 
47667 
44476] 
52893 
49736] 





FORD GROUP 


Ford 
Lincoln 
Totals 


3252! 
1742 
991) 
641] 
683) 
440! 
946 
801) 
1404 
870} 
272 
144 
614 
196 
179 


175 


193) 


142 
1143 
864 
253 
165 
3472 
2894 
253 
306 
577 

: 457 
219 
133 
203 
118 
136 
107 
1177 
733 
658 
127 
626 
501 
1298 
762 
637 
171 
26673) 
18151 


25828) 
13097 


28810) 


10629! 


46200) 
158301 
61950 
25634 
67993 
32402 


64333|_ 


34351) 


63126 
38354 





FORD GROUP 





| 389 
| 3875 
4295 
2368 
732] 
493 | 
140 
87 
724| 
444] 
781 
_ 810 
273 
2| 107 
21| 3273 
21| 1763 
} 991 
| 641 
683 | 
44.0] 
950] 
804] 
1412 
874 
273 
144 


_—— 
oo 


wu 


aNWN = 


me OO woh 


197 | 
180 
__1%6 
| 193] 
143 | 
1146] 
866] 
254 | 
165] 
12} 3484] 
7 2901] 
255] 
307] 
577] 
157 | 
219] 
133] 
2051 
118] 
137] 
108] 
1181] 
734] 
660 | 
127] 
627 | 
502 | 
1299 
766 
641 
472 


26772 | 


=D = mow | —~ mm ne ny! 
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246 
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112| 25940 
211) 13308 


137| 28947 


111!) 10740 


178| 46378 
119) 15949 
234| 62184 
243) 25877 
225| 68218] 
256| 32658] 


173) 64506 


242) 34593 
158| 63284 
215| 38569 


616] 








uv 
« 
os} = 
2 . 
a 0 
12| 
18; —Ss| 
9} | 
366) 38| 
327) 32 
144| 8 
128 7 
17 1 
12 
59 2 
29] 3) 
79 6 
58) 7] 
26 2 
7 
433 30 
352 30 
56 2 
50 l 
64 1 
68) 3) 
101 3 
68) 9 
151) 8) 
112} 4 
24 1 
16! l 
37 2 
; 23 l 
29 
20 l 
22 
20 
75 
32 
11 
8 
346 16 
298 27 
55 5 
5A 1 
28 
16 
21 
5 l 
17 
12 
24 1 
19 I 
84 4 
LG 
77 
72 ) 
57 
1 2 
123 4 
101 7 
42 4 
60 4 









2738| 183 
3816| 309 
3205; 382 
3047! 288 
4962; 516 
2951| 326! 
6449| 672| 
4413] 426| 
5310| 683 
5449| 472| 
8304| 499 
5601| 441 
7946, 400 


5064| 383 





Chevrolet 








3047 
627| 
668 
179 
164 
736) 
604! 
1064 
1173] 
279 
142 
3270 
2864 
1213 
1253 
832 
793 
1143 
1191| 
1693 
2034 
300 
195!) 
719 
868 
163 
201 
265 
172 
1533 
1571 
284 
271 
3873 
B534 
296 
349 
789 
882 
313 
221 
203 
131 
152 
153 
1278 
855 
633 
671 
760 
G78 
1313 
995 
429 
394 
27704 
26918 


7223] 
29935) 
24851} 
25802 
50796} 
26626| 
63458 
40407| 
57793 
52442 
64525 
55306 
66960 
59420 











"02 we ws 





69] 
293] 
32 
177| 
153 
213] 
781| 
318) 
963 
395 
761 
452 








9 
651 
256 

63 
21 
38 
15 
30 
15 
22 
LO 
24 
23 
80 
29 
178 
SO 
114 
+9 
211 
126 
79 
18 


4151 
1800 


GENERAL MOTORS GROUP 


557] 
1039| 
1749 
2146) 
4602) 
2401 

8911| 
3312] 
9330 












92 
13 
35 
16 
28 
131 
149 
23 
51 
415 
G17 
48 
81 
46 
68 
23 
29 
19 
15 
31 
17 
116 
128 
63 
94 
70 
115 
181 
219 
73 
110 
3029 


$292 





2363 
4342| 
4206 
4807 
7259 
5212 
9609) 
7905| 
9238| 


4383/10230) 


9180 


ee 


a 
85 


593| 9188] 8613 
4438|11210 


7721|63327|214003 302721 | 384913, 1316|386229| 41520| 3477|363310| 3543|47668|/53342|512860 | 28665|13769|42434 


442 


supplied by New Jersey Motor List Co. and 








HUDSON GRP 


Totals 


294 
166 
562 
765 
3983 
3949 
1101 | 
1148] 
264 
225 
- 937 
740 
1364 | 
1384] 
356 
170 
4940 | 
4253 | 
1502 | 
1560] 
1080 | 
1099] 
1477 
1534 
2300 
2588 
409 | 
292] 
926] 
1031] 
24 


2 


1571] 
1060] 
954| 
925] 
1005 | 
sol] 
1838 | 
1456] 
632 | 
620] 
37823 | 
35410 






13133 
39734 
34425 | 
36267 | 
68288 | 
37729] 
89880 
56781 
83317 | 
73351] 
92294 
76972 
rer 
80957 





Washington Show Dates 
Set for January 12-19 


Washington, Sept. 21.—The fif- | 
automobile show | 
of the National Capital motor car 
dealers will be held the week of 


an announcement by the Wash- 


Originators of THIN WALL Bearings | ington Automotive Trade Assn., 








under 


whose 


auspices the ex- 


hibition will be staged. 
set is two weeks 


The 


} 





date 
earlier than usual. 
for this,” says the announcement, 
“is because it is known that the 
peak interest in automobile shows 
is on or about the time of the 


“The reason 


Jan. 12-19, inclusive, according to| New York show which will be 
held just a week ahead of the 
Washington show.” 


schedule 


Louisville Boosts 


Assessed Car Values 
Louisville, Ky., Sept. 21—A new 
of automobile valua- 
tions, put into effect Sept. 5 by 
City Assessor Kesselring, 
the value of approximately 52,000 
passenger cars here from 16 to 
150 per cent, depending on the 
year and model of the car. 


boosts 


This 






Terra- 
plane 


14| 
12) 
14 
8 
167| 
154| 
68 
109} 
20 
18} 
43| 
55| 
44 
41) 
17) 
1} 
221 
305] 
79| 
105} 
29 
54 
73 
68! 
60! 
89 
39 
18 
38 
38 
25 
31 
5 
I 
94 
84 





331 
391 
25 
56 
36 
19 
23 
1 
16 
19 
25 
33 
71 
70 
55 
54 
71 
78 
132 
29 
44) 


1798) 
2141) 


1805} 
1416 
4153 
1581| 


5800 
2570 
5451 
3789 
4659 
4736 
4202 
4688 


Hudson 


89| 


33) 
14} 


16 


37] 
2) 

37) 
6 

14 


9 


12 


12 


w 


N wh 










3166} 
316| 


2705 


354 


331 









310 
321 
112 
119 
45 
58 
110 
70 
97 
95 
53 
20 
50 
10 
37 
31 


116 
86 


478 

£05 
40 
61 
50 
50 


31 


29 
19 
35 
35 
98 
74 
97 
79 
68 
74 
112 
143 
45 
45 


2661 


| 2258 









919 


| 17381 


2572 
1666 
6376 
1828 
8966 
2886 
8156 
4143 


1995| 6654 
372] 
1928 


5108 


6130 
5019 


was discovered by owners when 


they applied to file personal prop- 
erty schedules for 1934 taxes. 
Cars of 1930 model, selling at 
that time for $1,000, would have 
been assessed for $200 on the old 
plan, but now are being assessed 
at $400. The net increase to the 
motorist at the present tax rate 
would be $4.40. 
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REGISTRATIONS 30 STATES FOR AUGUST 734-33 


The complete cumulative figures will appear each week, until all 48 states or completed United States total for the month have been printed 
New states shown today include Arizona, California, Connecticut, Nebraska, New Mexico, Ohio, and South Dakota. 


NASH GROUP NON-AFFILIATED MANUFACTURERS 










































c 
- e 
STATES ° | & ~~ 3 be 3 > 
| 4 o £ f a = E & : 0 o e ok = 
Sl) —a/a)2/42l48)4)4)e) 4/88) .| 44) 8 )d8] 3 
« « 3 3 3 s*| §£ £ 3 y | s<| 8g 5.2 | = 28 § = 
J z K <|<zio GSigigzi«a ts “ian zs |S =e 
Arizona 2 696 
33 1 1 2 390 
Arkansas 34 1| 1| 2] | | | 1| | 1| 8| 1| 1228 
. ee, "33 | 3 3] 1| 3| 1| 3| 7 3 | 1421 
California 34 96 77; #173] 93 1 6 219} 62 61 19} 32| 554; 413 | 13539 
°33 50 50 | 14 24 11 8 102 40) 14 10/21, 3835} 131] 10] 10740 
Connecticut 34 | 25 23 48 5 | 1 26, 21 21 10 9 61 5 | 2873 
= °33 | | 22| 22 | 5 2| 4 3 25 10 21 6 10| 88), 16 | 2930 
Delaware 34 | 2 1 3] 2 5 8| 541 
33 | 1| 1] 1| | 1 2 1 5} 2 | 433 
Florida 34 8 9 17] 22 22 7| 5 1; 10) 28) 55) 2431 
: ; 33 | 7| 7] ~=9f_—S 60's oF | ia) a} 3} a} a} | 1850 
Georgia 34 | 13 8 21] 8 1 6 11 9 2 3 60 35 | 3007 
33 | | _2 2 2| 27 2 4| 9| 7 1 1) 53 21! | 3057 
Idaho "34 2 2) a 1 4 44 30 5 912 
33 8 3 2! | | | 1| | 1 1 5 I | 393 
Illinois 34 90 76 166 24 | 63) 41) 85 24 24 231 6 3 12163 
; 33 58 58 10} 3) 24 13 65) 33 78 14 19 134 46) | 9991 
Kansas "34 15 10 25 3 14 5 2 6 74 2 | 3409 
33 11 11 5 | 1 14 5! 4 I 1! 101 19) | 3222 
Maryland 34 | 26 20 461 17 13 4 5 38 | 2516 
33 | 13 13] 15 2 2 17 9 10 4 63) 1 | 2337 
Minnesota "34 18 19 37 8 13 15} 7 6 10 65 3 3436 
—_ "33 _i 14 | 7 1 19} 23) 20 2 6) 71] 3 | 3468 
Missouri "34 34 23 57 10 26 5 21 4 98 5 | 5162 
"33 82 32 7 8 6 30 10 23 10} 12) 79 26 2] 5558 
Montana 34 | 16 10 26 | 1 1 4 3 1 1 36 1075 
33] 6 6] 11 I 3 2 I 2) 19) 2 | 714 
Nebraska ’34 | 11 11 22] 1 10 7 1 a 33 4 | 2095 
33 | 1 | 5 I 1 11 2 1 11 6 1] 2173 
New Hampshire 34 | 10 4 14] 4 7 2) 5 4 14 1 | 637 
"33 | 7 7 1 1 3 2| 2 1 2 22 2 | 664 
New Mexico 34] 3 1 4| 2 1 1 8 | 681 
33 | l | 2 2 10 | +74 
North Carolina 34 | 14 2 16] 6 2 14 5 5 7 36 12 | 4304 
33 | 6 6] 1 35 I j i 2 1 37 31 | 3668 | 
North Dakota 34 | 7 2 9] 2 5 | 749 
, 33 | l i] l s 2 | 693 | 
Ohio 34] 77 54 131] 69 3 1 117 60 32 7 23) 230 # 450 2] = 13611 | 
33 | 35 35] 38 6 4 5 116 42 10 7 29 197; 283 2] 137337 | 
Rhode Island 34 | 9 14 23] 2 9 5 7 4 15 10 3 | 1206 | 
33 | 8 8] 7 2 3 1 5 1 3 8 19 12 | 1378 
South Carolina 34 | 5 1 61 6 1 3 10 2 1 16 19 | 2020 
33 | l 1] 2 12 I 5 5 l I 16 29) | 2044 | 
South Dakota 34] 9 4 13] 1 1 4 14 1 | 834 | 
33 | 2 2] I 5 3 l l 17 2 | G21 | 
Utah 34 | 10 s isf 2 & 1 1 23 ! 715 | 
33 | I 1] 1 5 2 3 2 ( l | £95 | 
Vermont 34 | 5 3 8] 2 8 1 3 5 5 3 | 574 | 
38 | 1 i] 1 3 2 1 I 7 2 | 536 | 
Virginia 34 | i 11 22] 4 3 23 5 6 4 32! 6 | 3777 
2 33 | 6 6] 2 ~ 2 18 7 (i 2 37 9 | 2503 
Washington 34 | 6 1 7] 10 1 2 31 5 4 2 8 101 32 2588 
33 | 1 1] I 1 2 2 18 l 5 3 3 G1 1 a 2377 
West Virginia 34 | 12 15 27] 1 1 1 18 9 6 1 10 45 5 2624 
33 14 14] 7 1 8 l 12 2 6 3 14 10 | 2352 
Wisconsin 34 | 90 47 137] 2 21 17 9 5 5 77 2 1 4508 
33 | 14 14] 3 14 2 22 5 ti 1 fj 74 16 . 3680 
Dist. of Col. 34] 6 8 14] 8 12 10 14 1 2 44 l 1895 | 
33 | 10 10] 1 5 l 17 11 s 5 +6 18 1] 1657 
Total 30 States 34 | 639° 467 1106] 312 9 12 5 695, 320 319 94 181; 1996 671 6] 95806 | 
for August "3s 37 208 1 2: : 76 1646! 28 | 









NASH GROUP 









































é 
United States Complete 2 a 
by Months « <= 3 
ua 3 s §< 
4 Zz = =e 
January , 1468) 46 208 2242| 61242 
. 33 755| 755 523| 138] 199] 2390) 1010 79845 | 
February 34 | 31 946 TT 232! 126; 242/ 40! 639| 256, 292; 98) 222) 2228| 23 94887 
33 | | 738) 738 215! 318 48 76| 643| 423) 674) 113) 196] 2164] 847] 162 69471 
March °34 | 167; 1418; 1585] 186, 166) 149) 50) 1173| 317; 421; 144) 222) 325! 23] 173287 
33 | | 703) 7039 182) 330! 89! 105] 708] 475 720; 117) #194] 2215] 882] 159 78749 
April 34 | 250; 1501! 1751 373; 126; 97; 46/ 1838; 514; 646 189! 261| 4891) 400! 32] 222900 
33] | 1040) 1040 650) 3541 142| 96] 982) 656| 915] 169} 252] 2859] 1051} 238] 119972 
May 34 | 978| 1738| 2716] 597; 85; 45| 96/ 1535) 657| 516; 211! 519) 4140; 825, 21 219163 
, 33 | | 1222) 1222 984| 364 176! 129] 1015} 802] 1010! 168] 369] 3490] 2576] 155 160225 
June 34 1361; 1342; 2703] 477; 58) 23} 45] 1291! 669) 581| 193) 465) 5226; 772 18] 223642 
33 | 1268) 1268] 742| 382| 292| 143] 1105| 818] 907| 195] 376] 4192] 2546] 104] 174219 
July "34 | 1409) 1216) 2625] 602! 35; 19! 12) 1532| 692) 840; 220| 467| 4745! 938! 26] 228760 
; 33 | | 1143] 1148] 551] 335] 3828] 153] 1144] 694] 806] 230) 396| 4119] 1444 76] 185700 
Seven mos. plus 30 "34 4835 10096 14931] 3213) 785) 923, 341 9156 3717 3964 1248) 2545 29632) 4792 196] 1319687 
states for August "33 7240, 7240] 3787| 2712! 1243) 882) 6815 4580 5869) 1206, 2127) 2307511124) 1242] 953737 





5 Texas Truckers Ask right to adopt a 54-hour week for Rubber Consumption Has | 25 per cent below August a year 
all employes except otfice and ago, according to statistics re- 


| 
Hours Clause ioe os forces without payment 2 Per Cent August Gain | leased by the Rubber Manufac- 









Washington, Sept. 21—Exemp-| of the time and one-third rate] New York, Sept. 21.—Consump-| turers’ Assn. Consumption for 
tion from the maximum hour pro-| fF hours worked in excess of the | tion of crude rubber by manu-| August (1933) was reported to 
visions of the code of fair com-| 42,Prescribed in the code. facturers in the United States for | be 44,428 (revised) long tons, 
petition of the trucking industry In announcing receipt of the} August amounted to 33,310 long The organization reports im- 
soe seali mage T | petition, NRA has set Sept. 29} tons, which compares with 32,647/| ports of crude rubber for August 

aske y live fFexaS|) as the final date for the filing| long tons for July. August con-| to be 33,248 long tons, 19.9 per 
firms in a petition to NRA.| of objections to or facts concern-| sumption shows an increase of | cent under July figures of 41,530 
Specifically the companies ask thel ing the request. two per cent above July, but was! long tons. 





=——this was 
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THIRD WEEK IN SEPT. 
1925-1933 





1925 


One hundred years of prosperity 
looms for the United States, declares 
Henry Ford while discussing the 
importance of good wages. . 
Citroen of France buys land near 
London for a plant to build Citroens 
in England. . .. John N. Willys 
estimates 1925 earnings of his com- 
pany will be $17,000,000. 
Pennsylvania Railroad may use buses 
to carry freight. 


1926 


J. O. Smith, formerly president of 
Premier and identified with the au- 
tomobile industry for 30 years, is 
made head of the automotive divi- 
sion of the Department of Com- 
merce. ... E. V. Rickenbacker re- 
signs as vice-president of 
Rickenbacker Motors to devote his 
entire time to aviation. . . . Cadillac 
completes its new $600,000 cae 
tration building. . . . Ford’s cash 
balance estimated at more than 
$300,000,000. . . . R. H. Mulch, 
formerly general manager of Flint, 
becomes vice-president of Durant 
Motor Co. of California. 


1927 


George M. Graham returns to 

Willys-Overland as assistant to John 
N. Willys after years spent with 
Chandler and Pierce-Arrow. 
Two hundred and ten descend: ants 
and kinsfolk of the five brothers 
who founded the Studebaker busi- 
ness in 1852 hold reunion in South 
Bend. 


1928 
First transcontinental bus, a Yel- 
loway Pioneer Stages vehicle, reaches 
New York from the Pacific Coast, 
making trip in 5 days 14 hours... . 
John E. Williams is named vice- 


president in charge of sales of 
Franklin. . . . Fargo line of com- 
mercial vehicles announced by Chry- 
ler Corp. . .. Eaton Spring & Axle 


Co., of Cleveland, completes new 
$1,000,000 plant. 


1929 
Larry Fisher, president of Cadil- 





| lac, announces the world’s first 16- 
| cylinder car. . . General Motors 
| buys the North East Electric Co. 
| for $13,000,000. . . . Eight months 


production of cars and trucks, 4,443,- 
150. 
1930 
National Standard Parts Assn. 
and Motor & Equipment Manufac- 
turers’ Assn. vote to hold joint parts 
| show. .. . Larry Fisher denies any 
thought of dropping the Cadillac 
| eight or the La Salle. . . . Campbell- 
Ewald get the Cadillac advertising 
account. 
1931 
Alfred Reeves, general manager 
of the National Automobile Cham- 
ber of Commerce, warns sales man- 
agers that early announcements of 
new models will slow 1931 business. 
. . George M. Graham seeks deal- 
ers to handle new line of low-priced 


| cars, which later turned out to be 


the Rockne. . . . George W. Evers- 


|} man named as Reo advertising man- 


ger. 
1932 
Jordan plant at Cleveland and its 
assets sold for $150,000 marking 
the passing of a well known make 
Of GBF: . «sd Ab Jenkins in a Pierce- 
Arrow 12, drives 2,710 miles in 24 
hours, an average of 112.9 m.p.h. 
at Solduro, Utah. ... Willys-Over- 
land completes deal to build light 
trucks for International Harvester. 
1933 
Ford starts 35-hour week. . 
Peerless Motor Car Co. of C leveland, 
one of the pioneer concerns in the 
automobile industry, changes its 
name to Peerless Co. because it no 
longer builds motor cars. 





McPherson Named 


New York, Sept. 21.—H. S. Me- 
Pherson has been appointed manager 
of mechanical sales in the St. Louis 
district for the United States Rub- 
ber Co. He formerly had charge 
of mechanical sales in the Boston 
district. W. G. Mueller will take 
McPherson's place in the Boston 
branch. 


Service Men Elect 


Louisville, Ky., Sept. 21.—Phil S. 
Crutcher jr. was elected president 
of the Louisville Automotive Main- 
tenance Assn. at the annual election 
of officers Tuesday at the Tyler. 
Ed Androit, H. W. Pabenacker, Jess 
Haynes and Carl] Betz were elected 
vice-presidents; Fred W. Smith, sec- 
retary, and John W. Rolli, treasurer. 
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Proposal to Make Detroit 


Steel Base 


is Contested 


(Continued from Page 1) 


ing the above products, 
with Pittsburgh, Cleveland and 
Chicago. Such action would re- 
sult in lower delivered prices to 
automotive steel buyers at De- 
troit and throughout Michigan. 


along 


An irreconcilable conflict has 
been raging between the large 
automobile manufacturers and 


the steel industry ever since the 
steel code took effect. Before 
the days of the code, 
users of steel were granted pref- 
erential prices because of the 
large tonnages which they pur- 
chased annually. The code, how- 
ever, stipulates that no buyer, no 


automotive | 


able freight charges which they 
now are able to pass along to the 
consumer. This would place on 
their shoulders a burden which 
they feel they should not bear, 
especially in view of increased 
costs of labor and materials un- 
der NRA. 


The plan to make Detroit a 
steel basing point is not without 
| opposition inside the automotive 
| industry. Under the present ar- 
rangement for delivered prices, 
steel consumers at Flint, Pontiac, 
Jackson and other southern 
Michigan points outside of De- 
troit pay $1 a ton more than 





matter how great the tonnage it 
consumes, is permitted to buy | 
steel at lower prices than any 
other buyer. 
Protests Entered 

Large consumers, such as Gen- 
eral Motors Corp., protested 
against this provision, maintain- 
ing that it placed them on the 


same basis as so-called “alley 
shops” which used perhaps 100 
tons of steel a year. As a con- 


cession to the automobile indus- | 
try, provision was made in the | 
administration of the code for 
special delivered prices in south- | 
ern Michigan on steel going into | 
the building of motor cars. This 
enabled consumers to secure an 
advantage not obtained by any 
other class of steel customers. 

While this move was obviously 
to pacify major automobile com- 
panies, it merely served to spur 
them on to demand a Detroit | 
base price on all steel commodi- | 
ties made in the Detroit district. 

Taking the offensive, the Ford ! 
Motor Co. announced that it 
would build a new strip mill to 
make hot-rolled and cold-rolled 
sheets, thus rounding out its steel | 
finishing mills at the Rouge plant. | 
This building program probably | 
would never have been started | 
had not steel prices under the 
code risen to such an extent that | 
Ford believed it profitable to ex- | 
pand its own steel-making ca- 
pacity. When the new strip mill 
is completed at Dearborn, Ford 
will be able to turn out most of 
its steel requirements, which 
average 20,000 tons of heavy steel 
products and 30,000 tons of flat- 
rolled steel a month. 

Rumors Scoffed At 

Reports circulated in Washing- 
ton the effect that Ford’s steel | 
expansion program is partly to 
blame for the recent reduction in 
salaries by United States Steel 
Corp. and other large steel com- 
panies are regarded as ridiculous 
in automotive circles. Ford steel | 
mills will not be ready for opera- | 
tion until about the middle of | 
1935, at the earliest, and mean- 
while Ford will buy just as much | 
steel outside as he always has. 

General Motors threw a scare | 
into the steel industry recently 
when it was reported to be nego- 
tiating for purchase of the 
Corrigan -McKinney Steel Co., 
Cleveland, and its affiliate, the 
Newton Steel Co., with sheet mills 
at Monroe, Mich., and Newton 
Falls, Ohio. However, these ne- 
gotiations fell through and the 
possibility that these two com- 
panies might become General Mo- 
tors properties has since been re- 
moved through their merger with 
Republic Steel Corp. 

Car Makers Out 

It seems highly unlikely, at the 
moment, that General Motors or 
other automobile manufacturers 
aside from Ford will go into the 
making of steel. On the other 
hand, there is no denying the 
fact that these large steel users 
are dissatisfied with provisions in | 
the steel code which force them | 
to pay more than they think they | 
should for steel, especially at a 
time when they are trying des- 
perately to lower manufacturing | 
costs. 

The largest steel companies have | 
frowned on the establishment of | 
Detroit as a basing point for steel | 
prices. The chief reason is that | 





they do not possess mills in the 
Detroit district, and consequently 
would have to absorb consider- 


Detroit plants. With Detroit as 
a basing point this differential 
would be increased rather than 
decreased. The automotive parts 
maker outside Detroit would be 
put at a greater disadvantage 
than he is today in buying steel 
compared with his Detroit com- 
petitor. On the other hand, the 
prices which he would pay for 
steel delivered at his plant would 
be lower. 
Detroit Future Assured 

Detroit’s future as a_ steel- 
making center, particularly in 
flat-rolled products, is assured re- | 
gardless of the outcome of the | 
present controversy. Great Lakes 
Steel Corp. is about ready to let 
a contract for a new strip mill 
to make wide sheets. McClouth 
Steel Corp. is now rushing to 
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Plaster as a Rival to Steel 





secured in six years of wind resistance tests. 


construct the body design. 


Purdue University students have constructed a streamlined automobile, basing their work on data 
House hold plaster on a wire mesh base was used to 
A rebuilt 1926 Buick supplied the chassis. The car is said to have a top 


apeed of seven miles above that which was possible with the standard type body. 








completion a mill to roll hot 
strip steel. Rotary Electric Steel | 
Co. has just put into operation a 
cold-rolled strip mill, thus doubl- 
ing its finished steel capacity. 
Within the next few years it ap- 
pears inevitable that some of the | 
larger steel companies will erect 
mills at or near Detroit so as to 
be better able to compete in the 
lucrative automobile steel market. 


Whether or not Detroit is es- 
tablished as a basing point for | 
steel today, it is inevitable that 
sooner or later it will become a 
basing point as its steel-produc- 
ing capacity grows. 


Owners Authorize Sale 
Of Dominion Motors 


Toronto, Can., Sept. 21 (UTPS). | 

Shareholders of Dominion Mo- | 
tors, Ltd., this city, have author- 
ized the company directors to sell 
the business either in part 4 
whole. It was explained to the| 
shareholders that resumption of | 
the production of motors cars 
only could be achieved if the 
company made connections with 
some strong U. S. concern, as the | 
| expense of designing and building 
constantly changing models was | 
prohibitive for an independent | 
Canadian company. 

Such a connection was lost by 
Dominion Motors when the Dur- 
ant Co., and later, the Continental 
Motors, in the United States sus- 
pended operations. 








Plan Legislation 
To Protect Truckers 


Washington, Sept. 21.—Legisla- 
tion designed to safeguard truck 
transportation from _ hi-jackers 
will be asked of Congress when 
it convenes in January. This 
action was promised here this 
week by the American Trucking 
Assns. It is predicated upon a 
report to the ATA from J. Edgar 
Hoover, director of the division 
of investigation of the United 
States Department.of Justice. 

The exact character of the leg- 
islation to be recommended by the 
ATA remains to be determined. 
The organization, however, is al- 
ready busy with preliminary 
consideration of a law that will 
definitely assure prosecution of 
those involved in the disruption 
of highway transportation. 


Plan NAPA Meet 


Detroit, Sept. 21.—National Auto- 


motive Parts Assn. will hold its 
tenth annual meeting at the Statler 
Hotel, Nov. 16 and 17. 





| per cent 


Detroit, Sept. 21—Manufacturer 
members of the National Stand- 


|ard Parts Assn. report substan- 


tial increases in business volumes 
during the first six months of 


| this year as compared with the 


same period last year, in a survey 
made by the association. Parts 
manufacturers show an average 
increase of 35 per cent while tools 


and equipment manufacturers re- | 


port a corresponding figure of 64 
per cent. 

Taking just the year’s second 
quarter in comparison with the 
same period last year, parts man- 
ufacturers report a 25 per cent 
increase while tools 
ment manufacturers report a 54 
increase. 
results of the survey, as 
to NSPA manufac- 


The 
distributed 
turers, are 





and equip- | 


so tabulated as to} 


indicate business as “good, fair, | 


or poor,” according to 11 terri- 
tories into which the country was 


| divided. Collections according to | 


these territories are also reported. 


Replying to an inquiry regard- | 


ing the 


Indiana Starts Drive 
To Cut Accident Toll 


Indianapolis, Ind., Sept. 21.— 
Prompted by a report showing 
Indiana at the bottom of the list 
of states with an increasing toll 
of grade crossing deaths, the 
Hoosier Motor Club has opened 
a drive to make the barrier type 
of crossing signal standard 
throughout the state. 

After investigations showed that 
many accidents have been due to 
motorists disregarding flasher 
signals and other warnings, the 
club passed a resolution urged 
state safety officials to adopt the 
barrier or gate type of protection. 





Close Western Plant 
Of Seaman-Dunning 


Milwaukee, Wis., Sept. 21. 
After several months of opera- 
tions on reduced schedules, the 
Pine Bluffs, Ark., plant of the 
Seaman-Dunning Corp., builder 
of Nash and Lafayette automobile 
bodies, has shut down, and a 
part of the personnel and equip- 
ment will be transferred to the 
Milwaukee plant of the Seaman 
Body Corp., which also has Nash 
and Lafayette contracts. 

Frank J. Effland, manager, and 
O. T. Walters, assistant manager, 
will remain in Pine Bluffs about 
60 days before coming here. 


increasing competition | 





SPA Members Recognize 


Service Station Activity 


from car dealers for service sale, 
manufacturers indicated full rec- 
ognition of the fact that this new 
activity originating with the car 


factories, cannot be ignored by 
the independent jobbers and 
manufacturers. 


In reply to a question, “Of your 
total accounts receivable as of 
July 1, what percentage is past 
due?”, parts manufacturers indi- 
cated that 21 per cent of their 
receivables were over due, while 
the corresponding figure for tools 
and equipment manufacturers was 
30 per cent. 

The survey goes on to show 
that of the total number of job- 
bers being sold by the reporting 
manufacturers, 3 per cent are on 
a c.o.d. basis, 23 per cent past 
due, and 62 per cent are discount- 
ing their bills. Corresponding 
figures for the tools and equip- 
ment manufacturers are 1% 
per cent c.o.d.; 25 per cent, past 
due; and 71 per cent, discounting. 

This NSPA survey is the second 
to be released during the current 
year. 


City Wide Safety Drive 


Aiding Brake Business 

Minneapolis, Minn., Sept. 21.— 
Minneapolis garages are report- 
ing an avalanche of business as 
a result of a brake drive by Min- 
neapolis police. Twelve motorists 
with brakes so faulty that “they 
had no business on the street for 
a minute” were ordered to report 
direct to the Minneapolis traffic 
court. The 12 were among 130 
whose automobiles were tested by 
the police safety detail. Of the 
130, 100 were found adequate, 
able to stop within 40 feet at 20 
miles an hour. Of the remaining 
30 there were 18 tagged for the 
purpose of having their brakes 
adjusted, the remaining 12 were 
given summary orders to report 
to court, 

The police detail also reported 
that of 237 automobiles tested for 
lights, 47 were found complying 
with requirements of statute and 
ordinance. The other 190 motor- 
ists were tagged for a 


New Chrysler Picture 


Detroit, Sept. 21.—The Chrysler 
Corp. is now preparing moving pic- 
ture reels which will be sent all over 
the world, demonstrating facts re- 
garding the Chrysler products. The 
picture, which is being prepared in 
the studios of Wilding Picture Pro- 
ductions, Inc., makes provision for 
a wide variety of foreign languages. 








NSPA Conference 
Expects to Draw 


Many Jobbers 


Detroit, Sept. 21.—Acceptances 
of invitations to the Wholesaler 


Secretaries’ Conference in Clev- 
eland on Nov. 20, under the 
sponsorship of the National 
Standard Parts Assn. are re- 


ported to be coming in at a rate 
which indicates that the confer- 
ence will be participated in by 
representatives of wholesaler 
groups in all parts of the coun- 
try, according to a report from 
the association’s headquarters in 
Detroit. 

The conference will be a one 
day affair and is so scheduled that 
jobbers who are not members of 
one of the associations having 
wholesaler membership, may par- 
ticipate in the conference on 
Tuesday and be on hand for at- 
tendance at the Automotive Serv- 
ice Industries Show on the fol- 
lowing day when it is first opened 
to invited jobber guests. 

Invitations have already been 
issued to the 50 chairman of dis- 
trict administrative committees 
under the code for the wholesale 
automotive trade, and they in 
turn have been asked to supply 
names of secretaries of local and 
regional jobber groups’ within 
their districts in order that invi- 
tations may be issued to them. 

H. N. Nigg, wholesaler secre- 
tary of the NSPA, advises that a 
large and representative atten- 
dance is expected at the confer- 
ence due to the fact that the 
majority of those to whom invi- 
tations are being sent will be in 
Cleveland to attend the Automo- 
tive Service Industries show and 
will take advantage of the oppor- 
tunity which the conference af- 
fords for an exchange of ideas. 


Truck Hearing Postponed 





Washington, Sept. 21.—The Na- 
tional Recovery Administration an- 
nounces that public hearings on 
issues arising under provisions of 


the codes of fair competition for the 
household goods storage and moving 
and trucking industries, originally 
scheduled for Sept. 12 and 19, re- 
spectively, will be held jointly in 
Room 3204, Commerce Department 
building, Wednesday, Oct. 3. 


G. M. Fair Schedule 


Chicago, Sept. 21.—Starting 
Wednesday morning, Sept. 19, the 
automobile assembly line in the Gen- 
eral Motors Building at the World’s 
Fair, where complete Chevrolet cars 
are assembled with Fisher bodies, 
began operating daily, except Sun- 
day, from 10:30 a.m. to 12:30 p.m., 
then again from 1:30 p.m. to 5:30 
p.m. 
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Dodge Debenture Pay-Of 


$500,000 Savings 
Will Increase the 
Corp.’s Earnings 


By C. J. ALEXANDER 

New York, Sept. 21.—There 
were evidences of covering by 
shorts in the motor shares this 
week and this was believed to 
have accounted for the quiet 
strength in these stocks. Particu- 
larly was this noticeable in the 
case of the shares of the car and 
truck manufacturing companies. 

The best piece of financial news 
of the week in the automobile in- 
dustry was the announcement by 
Chrysler corporation of its inten- 
tion of calling in $10,000,000 of the 
Dodge bonds on Nov. 1, although 
the issue does not come due un- 
til 1940. Wall Street attached 
more than passing interest to 
this retirement, pointing out that 
it will be a saving of around 
$500,000 a year in interest and 
thus add that amount of Chrys- 
ler’s earnings on the _ capital 
stock. 

Trading on the Stock Exchange 
continues to be extremely light 
and attention now is centering in 
speculation as to the nature of 
the rules and regulations to be 
set up by the securities exchange 
commission when government 
control of the markets becomes 
effective on Oct. 1. 

Weekly Price Averages 

The Automotive Daily News 
weighted average of stock market 
prices of motor shares for the 
week ended Sept. 19 showed the 
following changes for the week 
preceding: 


Tast This 

Week Week Change 
24 motors 19.59 19.55 — 0.04 
19 ear-truck companies 20.40 20.41 + 0.01 
10 parts-accessories 16.353 16.00 0.33 
4 tire-rubbers 15.23 15.20 — 0.03 


As the table shows, there was 
just about a standoff for the week 
covered by these averages, the 
only appreciable loss having been 
suffered by the parts and ac- 
cessory shares. There was virtual- 
ly no change in the price level 
of the car and truck company 
securities, with many of them 
closing this Wednesday at the 
same price as prevailed a week 
earlier. An even smaller change 
was recorded among the tire and 
rubber shares. The movement in 
the parts and accessory group 
was mixed, the changes having 
been slight in all cases, whether 
up or down. The trend at the 
end of the week covered by the 
averages was up, in contrast to 
the downtrend at the close of 
the week preceding. 

Expect Chrysler Report 

Estimates of earnings of lead- 
ing automobile concerns for the 
third quarter are beginning to ap- 
pear. The latest concerns Chrys- 
ler and the forecast was that the 
net income of this company for 
the current three months would 
be in the neighborhood of 75 
cents a share, which would com- 
pare with $1.67 a share in the 
like period of last year. It will 
be recalled, however, that the 
third quarter of 1933 was an ex- 
ceptionally good period, due to 
the strong rebound in general busi- 
ness under way at that time. This 
year automobile production has 
followed more _ normally’ the 
downward seasonal curve through 
the late Summer, with the result 
that earnings have fallen off 
somewhat. 

It was pointed out that Chrys- 
ler continued to enjoy a strong 
financial position, having reported 
at the end of June cash, market- 
able securities and car shipments 
against drafts of more than $59,- 
000,000, as against $37,800,000 at 
the beginning of the year. During 
the first half of this year current 
liabilities increased about $15,- 
000,000, due chiefly to a gain in 
accounts payable. 

Heavy G. M. Buying 

General Motors this week re- 
ported that its stockholders de- 
clined in numbers in the third 
quarter from the second. On the 








| 
other hand, the United States | 
Steel Corp. reported an increase 
in stockholders for the same 
period. Comments on the Steel 
gain pointed out that it indicated 
selling of stock by big holders. 
Conversely, the decline in stock- 
holders of General Motors indi- 
cated buying in of shares by the 
larger holders. The _ possibility 
was seen that investment trusts 
had returned to the market for 
motor shares. 

Briggs Mfg. Co. had notified the 
New York Stock Exchange that 
options covering 1,400 shares of 
common stock granted to em- 
ployes at $10 a share have been 
exercised. There now remains 10,- 
700 shares under option. 

The Exchange has substituted 
on the list the new $1 par com- 
mon stock of the Reynolds Spring 
Co. for the old common of no par 
value. 

P.-A. Meeting Delayed 

The meeting of creditors of the 
Pierce-Arrow Motor Car Co. has 
been postponed until Oct. 22. 

General Tire & Rubber Co. has 
declared the regular quarterly 
dividend of $1.50 a share on its 
preferred stock, payable Sept. 29 
to stockholders of record Sept. 20. 

Ford Motor of Holland has de- 
clared an interim dividend of five 
per cent. Ford Motor of Germany 
has proposed to issue at par new 
capital shares in the amount of 
7,500,000 marks. The proceeds will 
be used to cover past losses and 
depreciation of assets. The com- 
pany had lost 6,037,000 marks by 
the end of 1932, the 1933 report 
not having been issued up to this 
time. 

A detailed analysis of the Mc- 
Cord Radiator & Mfg. Co. has 
been issued by McClure Jones & 
Co., members of the New York 
Stock Exchange. Operations of 
the company since 1922 are re- 
viewed. 

A list of companies failing to 
apply to the Securities Exchange 
Commission for listing of their 
stocks on the New York Stock 
Exchange under the new law 
failed to disclose any automotive 
concerns. 
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Last Minute Wall Street Wires 


From C. J. A 


Wall Street Correspondent, 


LEXANDER 


Automotive Daily News 


New York, Sept. 21, 3:00 P.M.—Motor shares rallied nicely 
today on the New York Stock Exchange, extending gains 


made earlier in the week. 


There was some short cover- 


ing but indications were seen also of a return to the 
buying side by those who had disposed of their holdings 


some time ago. 





Young Radiator 
Adopts New | 
Employe Plan 


Racine, Wis., Sept. 21—F. M. 
Young, president of the Young 
Radiator Co., announces that, 
after much research into em- 
ployer relation plans, arrange- 
ments have been made with em- 
ployes for a plan satisfactory to 
both company and employes, set- 
ting forth all labor conditions, 
rates of pay, which would be the 
most logical and best fitted, con- 
sidering the changes in industry, 
to meet the needs of today, con- 





sidering both the manufacturer 
and labor. 
This plan has been developed 


after careful analysis of the pres- 
ent existing plans, after weighing | 
the changed conditions which 
have developed, and is_ being 
sponsored by the Young Radiator 
Co. for the benefit of the em- 
ployer and employe and_ the 
company’s customers, Young be- | 
lieves that this plan will benefit 
all parties concerned and _ set 
aside possibilities for misunder- 
standings which might otherwise 
acerue and definitely make for 
better working conditions and 
products likewise. 
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‘Texas Dealer 


To Answer Code 


Charges Nov. 5 


Dallas, Sept. 21.—-Clyde Hood, 
assistant United States district 
attorney, said Wednesday that E. 
M. (Dick) Piper, Dallas automo- 
mobile dealer, had been cited to 
appear before the Fort Worth 
federal grand jury Nov. 5 in con- 
nection with charges of violating 
the NRA code of fair competition. 
He said that the complaint con- 
tained three major counts, includ- 
ing an alleged offer of a higher 
price for a trade-in automobile 
than the code permitted. 

Hood said that no eharges were 
dismissed when Piper appeared 
before Lee R. Smith, United 
States commissioner, for a hear- 
ing Monday. 

Norman Crozier, legal adviser 
for the NRA here, said later he 
believed the case would go di- 
rectly to James C. Wilson, fed- 
eral judge, not the grand jury. 


New Coach Fares 

Washington, Sept. 21.—Minimum 
bus fares over Chicago-New York 
and New York-Washington routes 
will become effective midnight Sept. 
21, under an administrative order 
by Hugh S. Johnson, national recov- 
ery administrator. 











f Heartens Wall Street 


GM Stockholders 
In Third Quarter 
Number 349,524 


New York, Sept. 21.—The total 
number of General Motors com- 
mon and preferred stockholders 
for the third quarter of 1934 was 
349,524 compared with 348,230 for 
the second quarter of 1934 and 
with 355,789 for the third quarter 
of 1933. 

There 
common 
of 19,049 





holders of 
the balance 
holders of 
preferred stock. These figures 
compare with 329,495 common 
stockholders and 18,735 preferred 
for the seond quarter of 1934. 
The total number of stockhold- 
ers of both classes by quarters 
since 1917 follows: 


were 330,475 
stock and 
represents 






















First Second Third Fourth 
Year Quarter Quarter Quarter Quarter 
1917 1,927 2,669 2,920 
1918 3,918 3,615 4,739 
1919 8,012 5 18,214 
1920 24,148 36,894 
1921 49,035 66,837 
1922 70,504 65,665 
1923 67,115 68,063 
1924 70,009 66,097 
1925 60,458 50,917 
1926 54,851 50,369 
1927 56,520 66,209 
1928 72,986 71,185 
1929 105,363 198,600 
1930 240,483 263,528 
1931 286,378 3 117 
1932 345,194 
1933 372,284 355,7 351,761 
1934 351,949 349,524" 
*Preferred stockholders of record July 9, 
1934, and = cemmon tockholders ot record 
Aug. 16, 1934. 


Chrysler Reduces 
Funded Debt Of 
Dodge Brothers 


(Continued from Page 1) 
was in six per cent gold deben- 
tures and $2,750,000 in five per 
cent serial notes of Dodge Broth- 
ers, Inc. The corporation also 
had outstanding $1,110,000 of 5% 
per cent Maxwell bonds. 

“In the six years since that 
time the corporation has entirely 
paid off the Dodge notes and 
Maxwell bonds and has reduced 
the Dodge bond issue by $16,- 
178,500. All of which, with the 
ten million of Dodge bonds to 
be redeemed on Nov. 1, make a 
total debt reduction of $30,038,500. 

“The sinking fund requirement 
calls for provision out of earn- 
ings for the retirement of a maxi- 
mum of one million dollars in 
Dodge bonds annually and $5,- 
079,500 has been retired in that 
way. In addition to these retire- 
ments through the sinking fund 
$11,099,000 of these bonds have 
been purchased and retired out 
of earnings. 

“The $30,026,500 of six per cent 
gold debentures of Dodge Broth- 
ers remaining outstanding after 
the redemption of ten million 
dollars on Nov. 1, 1934, constitute 
the only funded debt of Chrysler 


Corp. Since retirement on Aug. 
6, 1928, of 215,834 shares of its 
eight per cent cumulative pre- 


ferred stock then outstanding, its 
only outstanding stock has been 
common stock of which 4,345,788 
shares are now in the hands of 
more than 35,000 shareholders. 
Chrysler Corp. has not had to bor- 
row any money since it was 
formed in 1925.” 

The ten million dollars in bonds 
to ybe redeemed on Nov. 1 will 
be called at 105 and accrued in- 
terest and will be drawn by lot 
by the trustee. 


Gas Price Average 
Washington, Sept. 21.—The aver- 
age price of gasoline in the United 
States on Sept. 1 was 19% cents per 
gallon including the average Federal 


and State tax of 5% cents. This 
was the same as in the previous 
month, August, and one-third of a 
cent more than the price one year 
ago, according to figures supplied 
by the American Petroleum Indus- 
tries Committee. They cover retail 
gasoline prices and taxes in 50 rep- 
resentative cities located in every 


State of the Union and the District 
of Columbia. 








STEADY GROWTH MEANS 





Dodge dealers have enjoyed a stead- 
ily-increasing business with Dodge 
and Plymouth—with steadily-grow- 
ing profits, year after year. 


Just look at the retail sales figures 
of Dodge dealers for the past three 
years! Here is unmistakable evidence 
that the Dodge and Plymouth fran- 
chise offers you the widest profit op- 
portunity in the industry... with 
Dodge passenger cars, Plymouth pas- 
senger cars, Dodge trucks and com- 
mercial cars. Imagine! Not one but 
actually three big money-makers 
in one line. And all three showing 
steadily-mounting sales! Sales up in 
1932! Substantially higher in 1933! 





STEADY PROF 


Already far ahead of last year in 1934 
—and still there’s no stopping the land- 
slide to Dodge and Plymouth! 


Remember, too, that this great 
franchise offers you the widest market 
coverage in the entire industry. 95% 
of the passenger car market with 
Dodge and Plymouth passenger cars. 
And over 98% of the truck field 
with Dodge trucks and Dodge com- 
mercial cars! 


Complete facts about this unique, 
multiple profit line are yours for the 
asking. Write or wire today in con- 
fidence to A. vanDerZee, General 
Sales Manager, Dodge Brothers 
Corporation, Detroit, Michigan. 


DODGE 
















Real Profits Even in 
Small Communities 


“The Dodge and Plymouth franchise is a 
money-making franchise,” writes Earl Moore, 
of Moore Brothers, Gallipolis, Ohio. “To date 
have sold thirty-five new passenger cars and 
fifteen trucks. This business has been ob- 
tained on 2 very nice basis and we are very 
well pleased with our profits. These cars and 
trucks have great public acceptance. We are 
glad we have the Dodge and Plymouth fran- 


chise for this territory.” 


